
117

ŗńňŇňņłńĺ ŊĿĽłňŇĺ ȿ 4/2011

Ľ.﻿Ļ.﻿ŅŦŹťśŲ

ɫ 12 ɪɟɝɢɨɧɚɦɢ Ɋɨɫɫɢɢ, ɜ ɬɨɦ ɱɢɫɥɟ ɫ 8 ɪɟɝɢɨ-
ɧɚɦɢ ɜ ɪɚɦɤɚɯ ɪɟɚɥɢɡɚɰɢɢ ɩɪɢɨɪɢɬɟɬɧɨɝɨ ɧɚɰɢ-
ɨɧɚɥɶɧɨɝɨ ɩɪɨɟɤɬɚ «Ɋɚɡɜɢɬɢɟ ȺɉɄ», ɚ ɬɚɤɠɟ ɫ 
ɨɛɥɚɫɬɹɦɢ Ɋɟɫɩɭɛɥɢɤɢ Ȼɟɥɚɪɭɫɶ. ɋ ȼɨɥɨɝɨɞɫɤɨɣ 
ɨɛɥɚɫɬɶɸ ɩɪɨɪɚɛɚɬɵɜɚɟɬɫɹ ɜɨɩɪɨɫ ɫɨɡɞɚɧɢɹ 
ɩɢɥɨɬɧɨɝɨ ɩɪɨɟɤɬɚ ɩɨ ɨɛɦɟɧɭ ɢɧɮɨɪɦɚɰɢɟɣ ɜ 
ɚɝɪɨɩɪɨɦɵɲɥɟɧɧɨɣ ɫɮɟɪɟ ɫ ɢɫɩɨɥɶɡɨɜɚɧɢɟɦ 
ɂɧɬɟɪɧɟɬ-ɬɟɯɧɨɥɨɝɢɣ.

ɉɪɟɞɩɨɥɚɝɚɟɬɫɹ, ɱɬɨ ɜ ɪɚɦɤɚɯ ɢɧɮɨɪɦɚ-
ɰɢɨɧɧɨ-ɚɧɚɥɢɬɢɱɟɫɤɨɣ ɫɢɫɬɟɦɵ ɩɪɨɞɨɜɨɥɶ-

ɫɬɜɟɧɧɨɝɨ ɪɵɧɤɚ ɛɭɞɟɬ ɨɪɝɚɧɢɡɨɜɚɧɨ ɧɚ ɧɨ-
ɜɨɦ ɬɟɯɧɨɥɨɝɢɱɟɫɤɨɦ ɭɪɨɜɧɟ ɜɡɚɢɦɨɞɟɣɫɬɜɢɟ 
Ⱦɟɩɚɪɬɚɦɟɧɬɚ ɫ ɜɧɟɲɧɢɦɢ ɢɧɮɨɪɦɚɰɢɨɧɧɵɦɢ 
ɪɟɫɭɪɫɚɦɢ ɢ ɫɥɭɠɛɚɦɢ, ɜ ɬɨɦ ɱɢɫɥɟ Ɇɢɧɫɟɥɶɯɨɡɚ 
Ɋɨɫɫɢɢ, Ɇɢɧɫɟɥɶɯɨɡɩɪɨɞɚ Ɇɨɫɤɨɜɫɤɨɣ ɨɛ-
ɥɚɫɬɢ, ɪɟɝɢɨɧɚɥɶɧɵɦɢ ɬɨɪɝɨɜɨ-ɩɪɨɦɵɲɥɟɧ-
ɧɵɦɢ ɩɚɥɚɬɚɦɢ, ɢɧɮɨɪɦɚɰɢɨɧɧɵɦɢ ɪɟɫɭɪɫɚɦɢ 
ɐɟɧɬɪɚɥɶɧɨɝɨ ɮɟɞɟɪɚɥɶɧɨɝɨ ɨɤɪɭɝɚ, ɝɨɪɨɞɫɤɢɦɢ 
ɫɥɭɠɛɚɦɢ ɤɨɧɬɪɨɥɹ ɤɚɱɟɫɬɜɚ ɢ ɛɟɡɨɩɚɫɧɨɫɬɢ 
ɩɪɨɞɨɜɨɥɶɫɬɜɢɹ.
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ŅņĻŌōŀŋňŖń ŊŉĿŐŉĿ Ľ ŋŀĻņŃłĻőŃŃ ŌōŋĻōŀľŃŃ ŃňňŉĽĻőŃŉňňŉľŉ 
ŋĻłĽŃōŃŚ ĻŊŅ ŋŀľŃŉňĻ

ȼ ɫɬɚɬɶɟ ɪɚɫɫɦɚɬɪɢɜɚɟɬɫɹ ɤɥɚɫɬɟɪɧɵɣ ɩɨɞɯɨɞ ɤɚɤ ɢɧɧɨɜɚɰɢɨɧɧɚɹ ɬɟɯɧɨɥɨɝɢɹ ɭɩɪɚɜɥɟɧɢɹ ɪɟ-
ɝɢɨɧɚɥɶɧɨɣ ɷɤɨɧɨɦɢɤɨɣ. ɉɪɟɞɫɬɚɜɥɟɧɵ ɪɟɡɭɥɶɬɚɬɵ ɢɫɫɥɟɞɨɜɚɧɢɹ ɬɟɨɪɢɢ ɢ ɩɪɚɤɬɢɤɢ ɤɥɚɫɬɟɪɢɡɚ-
ɰɢɢ ɪɟɝɢɨɧɚɥɶɧɨɣ ɷɤɨɧɨɦɢɤɢ, ɮɨɪɦɢɪɨɜɚɧɢɹ ɚɝɪɨɩɪɨɦɵɲɥɟɧɧɵɯ, ɩɪɨɞɭɤɬɨɜɵɯ ɤɥɚɫɬɟɪɨɜ ɜ ȺɉɄ. 
Ɋɚɫɤɪɵɬɵ ɨɫɧɨɜɧɵɟ ɱɟɪɬɵ ɢ ɩɪɢɧɰɢɩɵ ɮɭɧɤɰɢɨɧɢɪɨɜɚɧɢɹ ɤɥɚɫɬɟɪɧɵɯ ɫɢɫɬɟɦ ɢ ɨɬɥɢɱɚɸɳɢɟ ɢɯ 
ɨɬ ɞɪɭɝɢɯ ɮɨɪɦ ɤɨɨɩɟɪɚɰɢɨɧɧɨ-ɯɨɡɹɣɫɬɜɟɧɧɵɯ ɜɡɚɢɦɨɞɟɣɫɬɜɢɣ ɦɚɥɨɝɨ ɢ ɤɪɭɩɧɨɝɨ ɛɢɡɧɟɫɚ ɨɫɨɛɟɧ-
ɧɨɫɬɢ, ɦɨɬɢɜɚɰɢɨɧɧɵɟ ɫɨɫɬɚɜɥɹɸɳɢɟ ɢɧɬɟɝɪɚɰɢɢ ɜ ɤɥɚɫɬɟɪɵ. 

ɇɚ ɨɫɧɨɜɚɧɢɢ ɞɚɧɧɵɯ ɧɚɭɱɧɵɯ ɩɨɥɨɠɟɧɢɣ ɫɮɨɪɦɭɥɢɪɨɜɚɧɚ ɦɨɞɟɥɶ ɪɟɝɢɨɧɚɥɶɧɨɝɨ ɷɤɨɧɨɦɢɱɟɫ-
ɤɨɝɨ ɤɥɚɫɬɟɪɚ, ɜɵɞɟɥɟɧɚ ɫɩɟɰɢɮɢɤɚ ɬɟɪɪɢɬɨɪɢɚɥɶɧɨɝɨ ɪɚɡɦɟɳɟɧɢɹ ɢ ɭɪɨɜɧɹ ɚɝɪɟɝɚɰɢɢ ɤɥɚɫɬɟɪɨɜ 
ɜ ɚɝɪɨɩɪɨɦɵɲɥɟɧɧɨɦ ɫɟɤɬɨɪɟ ɷɤɨɧɨɦɢɤɢ.

Ʉ ɚɝɪɨɩɪɨɦɵɲɥɟɧɧɵɦ ɤɥɚɫɬɟɪɚɦ ɩɪɟɞɥɚɝɚɟɬɫɹ ɨɬɧɨɫɢɬɶ ɩɪɨɞɭɤɬɨɜɵɟ ɤɥɚɫɬɟɪɵ, ɤɨɬɨɪɵɟ 
ɩɪɟɞɫɬɚɜɥɹɸɬ ɫɨɛɨɣ ɚɫɫɨɰɢɚɬɢɜɧɵɟ ɨɛɴɟɞɢɧɟɧɢɹ ɨɪɝɚɧɢɡɚɰɢɣ ɪɚɡɥɢɱɧɵɯ ɫɮɟɪ ɞɟɹɬɟɥɶɧɨɫɬɢ ɜ 
ɟɞɢɧɨɦ ɜɨɫɩɪɨɢɡɜɨɞɫɬɜɟɧɧɨɦ ɰɢɤɥɟ ɨɬ ɩɪɨɢɡɜɨɞɫɬɜɚ ɫɵɪɶɹ ɞɨ ɪɟɚɥɢɡɚɰɢɢ ɝɨɬɨɜɨɣ ɩɪɨɞɭɤɰɢɢ ɫ 



118 łŇŇňļĺŐłňŇŇĺř ĺńŌłļŇňŋŌŖ

ŗńňŇňņłńĺ ŊĿĽłňŇĺ ȿ 4/2011

Ľ.﻿Ļ.﻿ŅŮŨşţŮŬ

ȼ ɫɨɜɪɟɦɟɧɧɵɯ ɷɤɨɧɨɦɢɱɟɫɤɢɯ ɭɫɥɨɜɢɹɯ 
ɫɬɪɚɬɟɝɢɢ ɪɚɡɜɢɬɢɹ ɪɟɝɢɨɧɚ ɨɫɧɨɜɵɜɚɸɬɫɹ ɧɚ 
ɞɨɫɬɢɠɟɧɢɹɯ ɧɚɭɤɢ ɢ ɬɟɯɧɢɤɢ, ɢɧɧɨɜɚɰɢɹɯ. ɉɪɢ 
ɷɬɨɦ ɤɥɚɫɬɟɪɧɵɣ ɩɨɞɯɨɞ ɪɚɫɫɦɚɬɪɢɜɚɟɬɫɹ ɤɚɤ 
ɢɧɧɨɜɚɰɢɨɧɧɚɹ ɬɟɯɧɨɥɨɝɢɹ ɭɩɪɚɜɥɟɧɢɹ ɪɟɝɢɨ-
ɧɚɥɶɧɨɣ ɷɤɨɧɨɦɢɤɨɣ. ɉɨ ɦɧɟɧɢɸ Ɇ. ɉɨɪɬɟɪɚ, 
ɜ ɪɚɛɨɬɚɯ ɤɨɬɨɪɨɝɨ ɬɟɨɪɢɹ ɤɥɚɫɬɟɪɢɡɚɰɢɢ ɩɨɥɭ-
ɱɢɥɚ ɧɚɢɛɨɥɟɟ ɡɚɜɟɪɲɟɧɧɭɸ ɮɨɪɦɭ ɢ ɫɢɫɬɟɦ-
ɧɨɫɬɶ, ɜ ɫɨɜɪɟɦɟɧɧɨɣ ɷɤɨɧɨɦɢɤɟ, ɨɫɨɛɟɧɧɨ ɜ ɭɫ-
ɥɨɜɢɹɯ ɝɥɨɛɚɥɢɡɚɰɢɢ, ɬɪɚɞɢɰɢɨɧɧɨɟ ɞɟɥɟɧɢɟ ɟɟ 
ɧɚ ɫɟɤɬɨɪɵ ɢɥɢ ɨɬɪɚɫɥɢ ɭɬɪɚɱɢɜɚɟɬ ɫɜɨɸ ɚɤɬɭ-
ɚɥɶɧɨɫɬɶ, ɧɚ ɩɟɪɜɨɟ ɦɟɫɬɨ ɜɵɯɨɞɹɬ ɤɥɚɫɬɟɪɵ [4].

Ɇ. ɉɨɪɬɟɪ ɫɱɢɬɚɟɬ, ɱɬɨ ɤɨɧɤɭɪɟɧɬɨɫɩɨɫɨɛ-
ɧɨɫɬɶ ɫɬɪɚɧɵ ɫɥɟɞɭɟɬ ɪɚɫɫɦɚɬɪɢɜɚɬɶ ɱɟɪɟɡ ɩɪɢ-
ɡɦɭ ɦɟɠɞɭɧɚɪɨɞɧɨɣ ɤɨɧɤɭɪɟɧɬɨɫɩɨɫɨɛɧɨɫɬɢ ɧɟ 
ɨɬɞɟɥɶɧɵɯ ɟɟ ɮɢɪɦ, ɚ ɤɥɚɫɬɟɪɨɜ — ɨɛɴɟɞɢɧɟɧɢɣ 
ɮɢɪɦ ɪɚɡɥɢɱɧɵɯ ɨɬɪɚɫɥɟɣ, ɩɪɢɱɟɦ ɩɪɢɧɰɢɩɢ-
ɚɥɶɧɨɟ ɡɧɚɱɟɧɢɟ ɢɦɟɟɬ ɫɩɨɫɨɛɧɨɫɬɶ ɷɬɢɯ ɤɥɚɫ-
ɬɟɪɨɜ ɷɮɮɟɤɬɢɜɧɨ ɢɫɩɨɥɶɡɨɜɚɬɶ ɜɧɭɬɪɟɧɧɢɟ ɪɟ-
ɫɭɪɫɵ [5].

Ɉɫɧɨɜɧɵɦ ɪɟɡɭɥɶɬɚɬɨɦ ɢɫɫɥɟɞɨɜɚɧɢɹ 
Ɇ. ɉɨɪɬɟɪɚ ɫɬɚɥɨ ɫɨɡɞɚɧɢɟ ɲɢɪɨɤɨ ɢɡɜɟɫɬɧɨɝɨ 
ɪɨɦɛɚ ɤɨɧɤɭɪɟɧɬɧɵɯ ɩɪɟɢɦɭɳɟɫɬɜ ɤɥɚɫɬɟɪɨɜ, 
ɫɨɫɬɨɹɳɟɝɨ ɢɡ ɱɟɬɵɪɟɯ ɞɟɬɟɪɦɢɧɚɧɬ: ɭɫɥɨɜɢɹ 
ɞɥɹ ɮɚɤɬɨɪɨɜ ɩɪɨɢɡɜɨɞɫɬɜɚ, ɫɨɫɬɨɹɧɢɟ ɫɩɪɨɫɚ, 
ɪɨɞɫɬɜɟɧɧɵɟ ɢ ɩɨɞɞɟɪɠɢɜɚɸɳɢɟ ɨɬɪɚɫɥɢ, ɭɫ-
ɬɨɣɱɢɜɚɹ ɫɬɪɚɬɟɝɢɹ, ɫɬɪɭɤɬɭɪɚ ɢ ɫɨɩɟɪɧɢɱɟɫɬɜɨ 
(ɰɟɥɢ, ɫɬɪɚɬɟɝɢɢ, ɫɩɨɫɨɛɵ ɨɪɝɚɧɢɡɚɰɢɢ, ɦɟɧɟɞɠ-
ɦɟɧɬ ɮɢɪɦ, ɜɧɭɬɪɢɨɬɪɚɫɥɟɜɚɹ ɤɨɧɤɭɪɟɧɰɢɹ).

ȼ ɧɚɭɱɧɨɣ ɥɢɬɟɪɚɬɭɪɟ ɨɫɧɨɜɧɵɟ ɩɪɢɡɧɚɤɢ 
ɤɥɚɫɬɟɪɚ ɫɜɨɞɹɬɫɹ ɤ «ɩɪɚɜɢɥɭ ɱɟɬɵɪɟɯ Ʉ»: 

— ɤɨɧɰɟɧɬɪɚɰɢɹ ɩɪɟɞɩɪɢɹɬɢɣ ɨɞɧɨɣ ɢɥɢ 
ɫɦɟɠɧɵɯ ɨɬɪɚɫɥɟɣ ɜ ɨɞɧɨɣ ɝɟɨɝɪɚɮɢɱɟɫɤɨɣ 
ɬɨɱɤɟ; 

— ɤɨɧɤɭɪɟɧɬɨɫɩɨɫɨɛɧɨɫɬɶ ɜɵɩɭɫɤɚɟɦɨɣ ɢɦɢ 
ɩɪɨɞɭɤɰɢɢ; 

— ɤɨɧɤɭɪɟɧɰɢɹ ɡɚ ɡɚɜɨɟɜɚɧɢɟ ɢ ɭɞɟɪɠɚɧɢɟ 
ɤɥɢɟɧɬɨɜ; 

— ɤɨɨɩɟɪɚɰɢɹ ɫ ɜɵɫɨɤɨɣ ɫɬɟɩɟɧɶɸ ɪɚɡ- 
ɜɢɬɨɫɬɶɸ. 

Ɋɚɡɥɢɱɚɸɬ ɬɪɢ ɲɢɪɨɤɢɯ ɨɩɪɟɞɟɥɟɧɢɹ ɤɥɚɫɬɟ-
ɪɨɜ, ɤɚɠɞɨɟ ɢɡ ɤɨɬɨɪɵɯ ɩɨɞɱɟɪɤɢɜɚɟɬ ɨɫɧɨɜɧɭɸ 
ɱɟɪɬɭ ɟɝɨ ɮɭɧɤɰɢɨɧɢɪɨɜɚɧɢɹ:

— ɪɟɝɢɨɧɚɥɶɧɨ ɨɝɪɚɧɢɱɟɧɧɵɟ ɮɨɪɦɵ ɷɤɨ-
ɧɨɦɢɱɟɫɤɨɣ ɚɤɬɢɜɧɨɫɬɢ ɜɧɭɬɪɢ ɪɨɞɫɬɜɟɧɧɵɯ 

ɫɟɤɬɨɪɨɜ, ɨɛɵɱɧɨ ɩɪɢɜɹɡɚɧɧɵɟ ɤ ɬɟɦ ɢɥɢ  ɢɧɵɦ  
ɧɚɭɱɧɵɦ ɭɱɪɟɠɞɟɧɢɹɦ;

— ɜɟɪɬɢɤɚɥɶɧɵɟ ɩɪɨɢɡɜɨɞɫɬɜɟɧɧɵɟ ɰɟɩɨɱɤɢ, 
ɞɨɜɨɥɶɧɨ ɭɡɤɨ ɨɩɪɟɞɟɥɟɧɧɵɟ ɫɟɤɬɨɪɵ, ɜ ɤɨɬɨɪɵɯ 
ɫɦɟɠɧɵɟ ɷɬɚɩɵ ɩɪɨɢɡɜɨɞɫɬɜɟɧɧɨɝɨ ɩɪɨɰɟɫɫɚ ɨɛ-
ɪɚɡɭɸɬ ɹɞɪɨ ɤɥɚɫɬɟɪɚ;

— ɫɨɜɨɤɭɩɧɨɫɬɢ ɫɟɤɬɨɪɨɜ ɧɚ ɟɳɟ ɛɨɥɟɟ ɜɵ-
ɫɨɤɨɦ ɭɪɨɜɧɟ ɚɝɪɟɝɚɰɢɢ (ɧɚɩɪɢɦɟɪ ɚɝɪɨɩɪɨ-
ɦɵɲɥɟɧɧɵɣ ɤɥɚɫɬɟɪ).

ȼ ɡɚɩɚɞɧɨɣ ɷɤɨɧɨɦɢɱɟɫɤɨɣ ɥɢɬɟɪɚɬɭɪɟ ɦɨ-
ɞɟɥɢ ɤɥɚɫɬɟɪɨɜɞɟɥɹɬ ɧɚ ɱɟɬɵɪɟ ɝɪɭɩɩɵ:

1. ɋɤɨɧɰɟɧɬɪɢɪɨɜɚɧɧɵɟ ɧɚ ɨɝɪɚɧɢɱɟɧɧɨɣ 
ɬɟɪɪɢɬɨɪɢɢ ɤɨɧɤɭɪɢɪɭɸɳɢɟ ɤɨɦɩɚɧɢɢ, ɜɵɩɭɫ-
ɤɚɸɳɢɟ ɞɢɮɮɟɪɟɧɰɢɪɨɜɚɧɧɵɣ ɩɪɨɞɭɤɬ ɢ ɢɦɟ-
ɸɳɢɟ ɨɫɨɛɭɸ ɦɚɪɤɟɬɢɧɝɨɜɭɸ ɫɬɪɚɬɟɝɢɸ ɡɚ ɟɟ 
ɩɪɟɞɟɥɚɦɢ (ɟɜɪɨɩɟɣɫɤɚɹ ɦɨɞɟɥɶ).

2. ɋɨɜɨɤɭɩɧɨɫɬɶ ɬɟɪɪɢɬɨɪɢɚɥɶɧɨ ɫɤɨɧɰɟɧɬ-
ɪɢɪɨɜɚɧɧɵɯ ɤɨɦɩɚɧɢɣ, ɫɜɹɡɚɧɧɵɯ ɦɟɠɞɭ ɫɨɛɨɣ 
ɷɤɨɧɨɦɢɱɟɫɤɢɦɢ ɨɬɧɨɲɟɧɢɹɦɢ ɩɨ ɩɪɢɧɰɢɩɭ 
ɬɟɪɪɢɬɨɪɢɚɥɶɧɨɣ ɫɩɟɰɢɚɥɢɡɚɰɢɢ (ɫɟɜɟɪɨɚɦɟɪɢ-
ɤɚɧɫɤɚɹ ɦɨɞɟɥɶ).

3. ȼɟɪɬɢɤɚɥɶɧɨ ɢɧɬɟɝɪɢɪɨɜɚɧɧɚɹ ɫɩɟɰɢɚɥɢ-
ɡɢɪɨɜɚɧɧɚɹ ɬɟɪɪɢɬɨɪɢɹ, ɫɨɡɞɚɧɧɚɹ ɜ ɪɚɦɤɚɯ ɝɨ-
ɫɭɞɚɪɫɬɜɟɧɧɨɣ ɷɤɨɧɨɦɢɱɟɫɤɨɣ ɩɨɥɢɬɢɤɢ (ɚɡɢɚɬ-
ɫɤɚɹ ɦɨɞɟɥɶ).

4. ɋɨɜɨɤɭɩɧɨɫɬɶ ɦɚɥɵɯ ɨɪɝɚɧɢɡɚɰɢɣ ɢ ɮɢɪɦ, 
ɫɤɨɧɰɟɧɬɪɢɪɨɜɚɧɧɵɯ ɜɨɤɪɭɝ ɨɪɝɚɧɢɡɚɰɢɢ-ɦɨɧɨ-
ɩɨɥɢɫɬɚ, ɫɩɟɰɢɚɥɢɡɢɪɭɸɳɢɯɫɹ ɧɚ ɜɵɩɭɫɤɟ ɬɨɜɚ-
ɪɨɜ-ɩɨɥɭɮɚɛɪɢɤɚɬɨɜ ɩɨ ɡɚɤɚɡɭ ɝɨɥɨɜɧɨɣ ɨɪɝɚɧɢ-
ɡɚɰɢɢ ɢ ɤɨɧɤɭɪɢɪɭɸɳɢɯ ɦɟɠɞɭ ɫɨɛɨɣ ɩɨ ɰɟɧɟ ɢ 
ɤɚɱɟɫɬɜɭ ɡɚ ɩɪɚɜɨ ɩɨɫɬɚɜɤɢ (ɹɩɨɧɫɤɚɹ ɦɨɞɟɥɶ).

ɉɟɪɜɚɹ ɢ ɜɬɨɪɚɹ ɦɨɞɟɥɢ ɜ ɤɚɱɟɫɬɜɟ ɢɦɩɭɥɶɫɚ 
ɪɚɡɜɢɬɢɹ ɩɪɟɞɩɨɥɚɝɚɸɬ ɜɧɭɬɪɢɤɥɚɫɬɟɪɧɭɸ ɤɨɧ-
ɤɭɪɟɧɰɢɸ, ɬɪɟɬɶɹ — ɪɭɤɨɜɨɞɹɳɭɸ ɢ ɧɚɩɪɚɜɥɹ-
ɸɳɭɸ ɪɨɥɶ ɝɨɫɭɞɚɪɫɬɜɚ, ɱɟɬɜɟɪɬɚɹ — ɤɨɧɤɭ-
ɪɟɧɰɢɸ ɜ ɪɚɦɤɚɯ ɢɡɧɚɱɚɥɶɧɨ ɡɚɞɚɧɧɨɝɨ ɜɟɤɬɨɪɚ 
ɪɚɡɜɢɬɢɹ ɨɪɝɚɧɢɡɚɰɢɢ. 

Ⱦɥɹ ɤɥɚɫɬɟɪɚ ɨɛɹɡɚɬɟɥɶɧɨ ɧɚɥɢɱɢɟ ɤɨɧɤɭ-
ɪɟɧɰɢɢ ɦɨɧɨɩɨɥɢɣ, ɩɪɢɧɰɢɩ ɫɜɨɛɨɞɧɨɝɨ ɰɟɧɨ-
ɨɛɪɚɡɨɜɚɧɢɹ, ɫɬɚɛɢɥɶɧɨɫɬɶ ɢ ɨɬɜɟɬɫɬɜɟɧɧɨɫɬɶ 
ɩɪɟɞɩɪɢɧɢɦɚɬɟɥɟɣ. ȼɵɫɬɭɩɚɹ ɢɧɬɟɝɪɚɰɢɨɧɧɵɦ 
ɦɟɯɚɧɢɡɦɨɦ, ɨɧ ɩɨɡɜɨɥɹɟɬ ɮɢɪɦɚɦ ɛɵɬɶ ɜɦɟɫɬɟ 
ɛɨɥɟɟ ɤɨɧɤɭɪɟɧɬɨɫɩɨɫɨɛɧɵɦɢ. 

ȼ ɨɬɥɢɱɢɟ ɨɬ ɞɪɭɝɢɯ ɮɨɪɦ ɤɨɨɩɟɪɚɰɢɨɧɧɨ-ɯɨ-
ɡɹɣɫɬɜɟɧɧɵɯ ɜɡɚɢɦɨɞɟɣɫɬɜɢɣ ɦɚɥɨɝɨ ɢ ɤɪɭɩɧɨɝɨ 

ɜɤɥɸɱɟɧɢɟɦ ɜɫɟɯ ɫɬɚɞɢɣ ɜɨɫɩɪɨɢɡɜɨɞɫɬɜɚ ɧɚ ɨɫɧɨɜɟ ɢɧɧɨɜɚɰɢɣ ɢ ɚɤɬɢɜɢɡɚɰɢɢ ɢɧɜɟɫɬɢɰɢɨɧɧɨɣ 
ɞɟɹɬɟɥɶɧɨɫɬɢ. 

ɉɪɨɜɟɞɟɧɚ ɫɬɪɭɤɬɭɪɢɡɚɰɢɹ ɩɪɢɧɰɢɩɨɜ ɩɨɫɬɪɨɟɧɢɹ ɚɝɪɨɩɪɨɦɵɲɥɟɧɧɵɯ ɤɥɚɫɬɟɪɨɜ, ɨɛɨɫɧɨɜɚɧɵ 
ɤɨɧɤɭɪɟɧɬɧɵɟ ɩɪɟɢɦɭɳɟɫɬɜɚ ɮɨɪɦɢɪɨɜɚɧɢɹ ɢ ɦɟɯɚɧɢɡɦɵ ɪɚɡɜɢɬɢɹ ɚɝɪɨɩɪɨɦɵɲɥɟɧɧɵɯ ɤɥɚɫɬɟɪɨɜ.

Ключевые слова: агропромышленный комплекс, агропромышленные и продуктовые кластеры
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ɛɢɡɧɟɫɚ, ɤɥɚɫɬɟɪɧɵɟ ɫɢɫɬɟɦɵ ɯɚɪɚɤɬɟɪɢɡɭɸɬɫɹ 
ɫɥɟɞɭɸɳɢɦɢ ɨɫɨɛɟɧɧɨɫɬɹɦɢ:

— ɧɚɥɢɱɢɟɦ ɤɪɭɩɧɨɝɨ ɩɪɟɞɩɪɢɹɬɢɹ-ɥɢ-
ɞɟɪɚ, ɨɩɪɟɞɟɥɹɸɳɟɝɨ ɞɨɥɝɨɜɪɟɦɟɧɧɭɸ ɯɨɡɹɣɫ-
ɬɜɟɧɧɭɸ, ɢɧɧɨɜɚɰɢɨɧɧɭɸ  ɢ ɢɧɭɸ ɫɬɪɚɬɟɝɢɸ 
ɫɢɫɬɟɦɵ;

— ɬɟɪɪɢɬɨɪɢɚɥɶɧɨɣ ɥɨɤɚɥɢɡɚɰɢɟɣ ɨɫɧɨɜɧɨɣ 
ɦɚɫɫɵ  ɯɨɡɹɣɫɬɜɭɸɳɢɯ ɫɭɛɴɟɤɬɨɜ — ɭɱɚɫɬɧɢɤɨɜ 
ɤɥɚɫɬɟɪɧɨɣ ɫɢɫɬɟɦɵ;

— ɭɫɬɨɣɱɢɜɨɫɬɶɸ ɯɨɡɹɣɫɬɜɟɧɧɵɯ ɫɜɹɡɟɣ ɯɨ-
ɡɹɣɫɬɜɭɸɳɢɯ ɫɭɛɴɟɤɬɨɜ — ɭɱɚɫɬɧɢɤɨɜ ɤɥɚɫɬɟɪ-
ɧɨɣ ɫɢɫɬɟɦɵ, ɞɨɦɢɧɢɪɭɸɳɢɦ ɡɧɚɱɟɧɢɟɦ ɷɬɢɯ 
ɫɜɹɡɟɣ ɞɥɹ ɛɨɥɶɲɢɧɫɬɜɚ ɟɟ ɭɱɚɫɬɧɢɤɨɜ;

— ɞɨɥɝɨɜɪɟɦɟɧɧɨɣ ɤɨɨɪɞɢɧɚɰɢɟɣ ɜɡɚɢɦɨ-
ɞɟɣɫɬɜɢɹ ɭɱɚɫɬɧɢɤɨɜ ɫɢɫɬɟɦɵ ɜ ɪɚɦɤɚɯ ɟɟ ɩɪɨ-
ɢɡɜɨɞɫɬɜɟɧɧɵɯ ɩɪɨɝɪɚɦɦ, ɢɧɧɨɜɚɰɢɨɧɧɵɯ ɩɪɨ-
ɰɟɫɫɨɜ; ɨɫɧɨɜɧɵɯ ɫɢɫɬɟɦ ɭɩɪɚɜɥɟɧɢɹ, ɤɨɧɬɪɨɥɹ 
ɤɚɱɟɫɬɜɚ ɢ ɩɪ.;

— ɮɚɤɬɨɪɨɦ ɢɧɧɨɜɚɰɢɨɧɧɨɣ ɨɪɢɟɧɬɢɪɨɜɚɧ-
ɧɨɫɬɢ: ɨɫɨɛɨɟ ɜɧɢɦɚɧɢɟ ɭɞɟɥɹɟɬɫɹ ɤɨɦɩɥɟɤɫɭ 
ɜɡɚɢɦɨɫɜɹɡɟɣ ɦɟɠɞɭ ɭɱɚɫɬɧɢɤɚɦɢ ɩɪɨɰɟɫɫɚ ɩɪɨ-
ɢɡɜɨɞɫɬɜɚ ɬɨɜɚɪɨɜ ɢ ɭɫɥɭɝ ɢ ɫɭɛɴɟɤɬɚɦɢ ɢɧɧɨɜɚ-
ɰɢɨɧɧɨɣ ɞɟɹɬɟɥɶɧɨɫɬɢ;

— ɮɚɤɬɨɪɨɦ ɥɢɞɢɪɭɸɳɟɝɨ (ɢɧɬɟɝɪɢɪɭɸ-
ɳɟɝɨ) ɩɪɨɞɭɤɬɚ ɢɥɢ ɭɫɥɭɝɢ. ɑɚɫɬɨ ɥɢɞɢɪɭɸɳɢɣ 
ɢɧɜɟɫɬɨɪ ɫɨɡɞɚɟɬ ɤɥɚɫɬɟɪ ɧɚ ɛɚɡɟ ɜɧɨɜɶ ɫɨɡɞɚ-
ɜɚɟɦɵɯ, ɞɟɣɫɬɜɭɸɳɢɯ ɢ ɪɟɫɬɪɭɤɬɭɪɢɪɭɟɦɵɯ 
ɩɪɟɞɩɪɢɹɬɢɣ.

ȼ ɫɨɜɪɟɦɟɧɧɵɯ ɷɤɨɧɨɦɢɱɟɫɤɢɯ ɭɫɥɨɜɢɹɯ 
ɞɨɫɬɢɱɶ ɤɨɧɤɭɪɟɧɬɨɫɩɨɫɨɛɧɨɫɬɢ ɛɢɡɧɟɫɚ, ɜ 
ɬɨɦ ɱɢɫɥɟ ɢ ɚɝɪɨɩɪɨɦɵɲɥɟɧɧɵɯ ɩɪɟɞɩɪɢɹɬɢɣ, 
ɜɨɡɦɨɠɧɨ ɥɢɲɶ ɧɚ ɨɫɧɨɜɟ ɜɧɟɞɪɟɧɢɹ ɜ ɜɨɫɩɪɨ-
ɢɡɜɨɞɫɬɜɟɧɧɵɣ ɩɪɨɰɟɫɫ ɞɨɫɬɢɠɟɧɢɣ ɧɚɭɤɢ, 
ɬɟɯɧɢɤɢ, ɢɧɧɨɜɚɰɢɣ. Ʉɪɭɩɧɵɟ ɢɧɧɨɜɚɰɢɨɧɧɵɟ 
ɪɚɡɪɚɛɨɬɤɢ, ɤɚɤ ɩɪɚɜɢɥɨ, ɧɟɜɨɡɦɨɠɧɨ ɨɫɭɳɟɫ-
ɬɜɢɬɶ ɭɫɬɪɟɦɥɟɧɢɹɦɢ ɨɞɧɨɝɨ ɯɨɡɹɣɫɬɜɭɸɳɟɝɨ 
ɫɭɛɴɟɤɬɚ, ɧɟɨɛɯɨɞɢɦɨ ɨɛɴɟɞɢɧɟɧɢɟ ɭɫɢɥɢɣ, ɪɟ-
ɫɭɪɫɧɨɝɨ ɩɨɬɟɧɰɢɚɥɚ ɛɢɡɧɟɫɚ, ɧɚɭɤɢ, ɜ ɨɩɪɟɞɟ-
ɥɟɧɧɨɣ ɦɟɪɟ, ɜɥɚɫɬɢ ɜ ɪɚɦɤɚɯ ɩɪɨɝɪɚɦɦɧɨ-ɰɟ-
ɥɟɜɨɝɨ ɭɩɪɚɜɥɟɧɢɹ. Ʉɚɤ ɩɨɤɚɡɵɜɚɟɬ ɩɪɚɤɬɢɤɚ, ɜ 
ɛɨɥɶɲɢɧɫɬɜɟ ɫɥɭɱɚɟɜ ɞɥɹ ɩɨɥɭɱɟɧɢɹ ɧɟɨɛɯɨɞɢ-
ɦɵɯ ɪɟɡɭɥɶɬɚɬɨɜ ɇɂɈɄɊ ɩɪɟɞɩɪɢɹɬɢɹ ɚɤɬɢɜɧɨ 
ɫɨɬɪɭɞɧɢɱɚɸɬ, ɧɚɯɨɞɹɬ ɜɡɚɢɦɨɜɵɝɨɞɧɵɟ ɮɨɪɦɵ 
ɫɨɜɦɟɫɬɧɨɝɨ ɨɫɭɳɟɫɬɜɥɟɧɢɹ ɢ ɢɫɩɨɥɶɡɨɜɚɧɢɹ 
ɪɟɡɭɥɶɬɚɬɨɜ ɧɚɭɱɧɨ-ɬɟɯɧɢɱɟɫɤɨɣ ɞɟɹɬɟɥɶɧɨɫɬɢ ɫ 
ɧɚɭɱɧɨ-ɢɫɫɥɟɞɨɜɚɬɟɥɶɫɤɢɦɢ ɨɪɝɚɧɢɡɚɰɢɹɦɢ, ɜɭ-
ɡɚɦɢ,  ɞɪɭɝɢɦɢ ɩɪɟɞɩɪɢɹɬɢɹɦɢ ɩɪɢ ɪɚɡɪɚɛɨɬɤɟ ɢ 
ɪɟɚɥɢɡɚɰɢɢ ɢɧɧɨɜɚɰɢɣ.

Ƚɥɚɜɧɵɟ ɩɪɢɱɢɧɵ, ɥɟɠɚɳɢɟ ɜ ɨɫɧɨɜɟ ɢɧɧɨɜɚ-
ɰɢɨɧɧɨɝɨ ɫɨɬɪɭɞɧɢɱɟɫɬɜɚ — ɪɚɡɞɟɥɟɧɢɟ ɡɚɬɪɚɬ, 
ɩɨɥɭɱɟɧɢɟ ɬɟɯɧɨɥɨɝɢɱɟɫɤɢɯ ɡɧɚɧɢɣ, ɜɡɚɢɦɨɩɨ-
ɦɨɳɶ ɜ ɪɚɡɪɚɛɨɬɤɟ ɩɪɨɞɭɤɬɚ, ɧɨɜɵɯ ɬɟɯɧɨɥɨɝɢɣ, 

ɨɬɪɚɫɥɟɜɵɯ ɫɬɚɧɞɚɪɬɨɜ, ɩɨɥɭɱɟɧɢɟ ɞɨɩɨɥɧɢɬɟɥɶ-
ɧɵɯ ɪɵɧɤɨɜ, ɭɜɟɥɢɱɟɧɢɟ ɫɤɨɪɨɫɬɢ ɞɨɫɬɢɠɟɧɢɹ 
ɪɵɧɤɚ ɢ ɞɪɭɝɢɟ. ȼɭɡɵ ɜɨ ɦɧɨɝɢɯ ɫɬɪɚɧɚɯ ɩɪɟɞɨ-
ɫɬɚɜɥɹɸɬ ɧɚɭɱɧɨ-ɢɫɫɥɟɞɨɜɚɬɟɥɶɫɤɢɟ ɭɫɥɭɝɢ, ɫɨ-
ɨɬɜɟɬɫɬɜɭɸɳɢɟ ɦɨɳɧɨɫɬɢ ɢ ɧɟɨɛɯɨɞɢɦɨɟ ɨɛɨɪɭ-
ɞɨɜɚɧɢɟ ɩɨ ɝɨɪɚɡɞɨ ɛɨɥɟɟ ɧɢɡɤɢɦ ɰɟɧɚɦ, ɧɟɠɟɥɢ 
ɤɨɦɦɟɪɱɟɫɤɢɟ ɢɫɫɥɟɞɨɜɚɬɟɥɶɫɤɢɟ ɨɪɝɚɧɢɡɚɰɢɢ. 
ɉɨɡɢɬɢɜɧɨɟ ɜɥɢɹɧɢɟ ɩɪɨɰɟɫɫɨɜ ɤɥɚɫɬɟɪɢɡɚɰɢɢ ɜ 
ɪɟɝɢɨɧɚɯ ɨɤɚɡɵɜɚɸɬ ɧɚ ɦɚɥɵɣ ɢ ɫɪɟɞɧɢɣ ɛɢɡɧɟɫ. 
Ɇɨɬɢɜɚɰɢɨɧɧɵɦɢ ɫɨɫɬɚɜɥɹɸɳɢɦɢ ɞɥɹ ɢɧɬɟɝɪɚ-
ɰɢɢ ɜ ɤɥɚɫɬɟɪɵ ɹɜɥɹɸɬɫɹ: 

— ɜɵɠɢɜɚɧɢɟ ɢ ɫɬɚɛɢɥɶɧɨɫɬɶ ɪɚɡɜɢɬɢɹ ɞɥɹ 
ɦɚɥɨɝɨ ɢ ɫɪɟɞɧɟɝɨ ɛɢɡɧɟɫɚ, ɜɨɡɦɨɠɧɨɫɬɶ ɩɨɥɭ-
ɱɟɧɢɹ ɤɪɟɞɢɬɨɜ ɩɨɞ ɝɚɪɚɧɬɢɢ ɤɨɦɩɚɧɢɢ;

— ɜɨɡɦɨɠɧɨɫɬɢ ɢɫɩɨɥɶɡɨɜɚɧɢɹ ɨɛɴɟɤɬɨɜ 
ɢɧɮɪɚɫɬɪɭɤɬɭɪɵ;

— ɭɱɚɫɬɢɟ ɜ ɢɧɜɟɫɬɢɰɢɨɧɧɵɯ ɩɪɨɝɪɚɦɦɚɯ 
ɢ ɩɪɨɟɤɬɚɯ (ɜ ɬɨɦ ɱɢɫɥɟ ɫ ɤɨɦɩɟɧɫɚɰɢɟɣ ɱɚɫɬɢ 
ɡɚɬɪɚɬ, ɩɥɚɬɵ ɡɚ ɤɪɟɞɢɬɵ,  ɩɪɢɜɥɟɱɟɧɢɟ ɢɧɜɟɫɬɢ-
ɰɢɣ ɢ ɞɪ.).

ɂɫɫɥɟɞɨɜɚɧɢɹ ɬɟɨɪɢɢ ɢ ɩɪɚɤɬɢɤɢ ɤɥɚɫɬɟɪɢ-
ɡɚɰɢɢ ɪɟɝɢɨɧɚɥɶɧɨɣ ɷɤɨɧɨɦɢɤɢ, ɩɨɡɜɨɥɢɥɢ ɧɚɦ 
ɨɩɪɟɞɟɥɢɬɶ, ɤɚɤɢɟ ɩɪɟɢɦɭɳɟɫɬɜɚ ɞɚɟɬ ɤɥɚɫɬɟɪ-
ɧɵɣ ɩɨɞɯɨɞ ɧɚ ɪɟɝɢɨɧɚɥɶɧɨɦ ɭɪɨɜɧɟ, ɷɤɨɧɨɦɢ-
ɱɟɫɤɭɸ ɰɟɥɟɫɨɨɛɪɚɡɧɨɫɬɶ ɤɥɚɫɬɟɪɨɜ.

ȼɨ-ɩɟɪɜɵɯ, ɪɟɝɢɨɧɚɥɶɧɵɟ ɢɧɧɨɜɚɰɢɨɧɧɵɟ 
ɤɥɚɫɬɟɪɵ ɢɦɟɸɬ ɜ ɫɜɨɟɣ ɨɫɧɨɜɟ ɫɥɨɠɢɜɲɭɸɫɹ 
ɭɫɬɨɣɱɢɜɭɸ ɫɢɫɬɟɦɭ ɪɚɫɩɪɨɫɬɪɚɧɟɧɢɹ ɧɨɜɵɯ 
ɬɟɯɧɨɥɨɝɢɣ, ɡɧɚɧɢɣ, ɩɪɨɞɭɤɰɢɢ, ɬɚɤ ɧɚɡɵɜɚɟ-
ɦɭɸ ɬɟɯɧɨɥɨɝɢɱɟɫɤɭɸ ɫɟɬɶ, ɤɨɬɨɪɚɹ ɨɩɢɪɚɟɬɫɹ 
ɧɚ ɫɨɜɦɟɫɬɧɭɸ ɧɚɭɱɧɭɸ ɛɚɡɭ.

ȼɨ-ɜɬɨɪɵɯ, ɩɪɟɞɩɪɢɹɬɢɹ ɤɥɚɫɬɟɪɚ ɢɦɟɸɬ ɞɨ-
ɩɨɥɧɢɬɟɥɶɧɵɟ ɤɨɧɤɭɪɟɧɬɧɵɟ ɩɪɟɢɦɭɳɟɫɬɜɚ ɡɚ 
ɫɱɟɬ ɜɨɡɦɨɠɧɨɫɬɢ ɨɫɭɳɟɫɬɜɥɹɬɶ ɜɧɭɬɪɟɧɧɸɸ 
ɫɩɟɰɢɚɥɢɡɚɰɢɸ, ɦɢɧɢɦɢɡɢɪɨɜɚɬɶ ɡɚɬɪɚɬɵ ɧɚ 
ɜɧɟɞɪɟɧɢɟ ɢɧɧɨɜɚɰɢɣ.

ȼ-ɬɪɟɬɶɢɯ, ɜɚɠɧɨɣ ɨɫɨɛɟɧɧɨɫɬɶɸ ɪɟɝɢɨɧɚɥɶ-
ɧɵɯ ɢɧɧɨɜɚɰɢɨɧɧɵɯ ɤɥɚɫɬɟɪɨɜ ɹɜɥɹɟɬɫɹ ɧɚɥɢ-
ɱɢɟ ɜ ɢɯ ɫɬɪɭɤɬɭɪɟ ɝɢɛɤɢɯ ɩɪɟɞɩɪɢɧɢɦɚɬɟɥɶ-
ɫɤɢɯ ɫɬɪɭɤɬɭɪ — ɦɚɥɵɯ ɩɪɟɞɩɪɢɹɬɢɣ, ɤɨɬɨɪɵɟ 
ɩɨɡɜɨɥɹɸɬ ɮɨɪɦɢɪɨɜɚɬɶ ɢɧɧɨɜɚɰɢɨɧɧɵɟ ɬɨɱɤɢ 
ɪɨɫɬɚ ɷɤɨɧɨɦɢɤɢ ɪɟɝɢɨɧɚ.

ȼ-ɱɟɬɜɟɪɬɵɯ, ɪɟɝɢɨɧɚɥɶɧɵɟ ɢɧɧɨɜɚɰɢɨɧɧɵɟ 
ɤɥɚɫɬɟɪɵ ɱɪɟɡɜɵɱɚɣɧɨ ɜɚɠɧɵ ɞɥɹ ɪɚɡɜɢɬɢɹ ɦɚ-
ɥɨɝɨ ɩɪɟɞɩɪɢɧɢɦɚɬɟɥɶɫɬɜɚ: ɨɧɢ ɨɛɟɫɩɟɱɢɜɚɸɬ 
ɦɚɥɵɦ ɮɢɪɦɚɦ ɜɵɫɨɤɭɸ ɫɬɟɩɟɧɶ ɫɩɟɰɢɚɥɢɡɚ-
ɰɢɢ ɩɪɢ ɨɛɫɥɭɠɢɜɚɧɢɢ ɤɨɧɤɪɟɬɧɨɣ ɩɪɟɞɩɪɢ-
ɧɢɦɚɬɟɥɶɫɤɨɣ ɧɢɲɢ, ɬɚɤ ɤɚɤ ɩɪɢ ɷɬɨɦ ɨɛɥɟɝ-
ɱɟɧ ɞɨɫɬɭɩ ɤ ɤɚɩɢɬɚɥɭ ɤɪɭɩɧɨɝɨ ɩɪɟɞɩɪɢɹɬɢɹ-
ɩɚɪɬɧɟɪɚ, ɚ ɬɚɤɠɟ ɚɤɬɢɜɧɨ ɩɪɨɢɫɯɨɞɹɬ ɨɛɦɟɧ 
ɢɞɟɹɦɢ ɢ ɩɟɪɟɞɚɱɚ ɡɧɚɧɢɣ ɨɬ ɫɩɟɰɢɚɥɢɫɬɨɜ ɤ 
ɩɪɟɞɩɪɢɧɢɦɚɬɟɥɹɦ.
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Ɉɬɥɢɱɢɬɟɥɶɧɵɦɢ ɨɫɨɛɟɧɧɨɫɬɹɦɢ ɤɥɚɫɬɟɪɨɜ 
ɨɬ ɞɪɭɝɢɯ ɨɛɴɟɞɢɧɟɧɢɣ ɹɜɥɹɸɬɫɹ ɫɥɟɞɭɸɳɢɟ:

— ɨɪɝɚɧɢɡɚɰɢɨɧɧɨ-ɩɪɚɜɨɜɚɹ ɮɨɪɦɚ — ɚɫɫɨ-
ɰɢɚɰɢɹ (ɧɟɤɨɦɦɟɪɱɟɫɤɨɟ ɩɚɪɬɧɟɪɫɬɜɨ) — ɞɨɛ-
ɪɨɜɨɥɶɧɨɟ ɨɛɴɟɞɢɧɟɧɢɟ ɮɢɡɢɱɟɫɤɢɯ ɢ (ɢɥɢ) 
ɸɪɢɞɢɱɟɫɤɢɯ ɥɢɰ ɫ ɰɟɥɶɸ ɜɡɚɢɦɧɨɝɨ ɫɨɬɪɭɞɧɢ-
ɱɟɫɬɜɚ ɩɪɢ ɫɨɯɪɚɧɟɧɢɢ ɢɯ ɫɚɦɨɫɬɨɹɬɟɥɶɧɨɫɬɢ ɢ 
ɧɟɡɚɜɢɫɢɦɨɫɬɢ;

— ɞɨɫɬɢɠɟɧɢɟ ɜɵɫɨɤɢɯ ɫɬɚɧɞɚɪɬɨɜ ɤɚɱɟɫɬɜɚ;
— ɨɪɢɟɧɬɚɰɢɹ ɩɪɨɞɭɤɰɢɢ ɧɚ ɷɤɫɩɨɪɬ;
— ɷɤɨɧɨɦɢɹ ɧɚ ɡɚɤɭɩɤɚɯ ɡɚ ɫɱɟɬ ɫɨɜɦɟɫɬɧɨɣ 

ɪɚɛɨɬɵ ɫ ɩɨɫɬɚɜɳɢɤɚɦɢ;
— ɫɧɢɠɟɧɢɟ ɬɪɚɧɡɚɤɰɢɨɧɧɵɯ ɢɡɞɟɪɠɟɤ, ɩɟ-

ɪɟɪɚɫɩɪɟɞɟɥɟɧɢɟ ɩɪɨɢɡɜɨɞɫɬɜɚ;
— ɤɨɥɥɟɤɬɢɜɧɵɣ ɛɪɟɧɞ, ɫɨɜɦɟɫɬɧɚɹ ɞɢɫɬɪɢ-

ɛɭɬɢɜɧɚɹ ɫɟɬɶ;
— ɜɡɚɢɦɨɞɟɣɫɬɜɢɟ ɤɥɚɫɬɟɪɚ ɫ ɜɥɚɫɬɶɸ.
ɉɪɢ ɫɨɬɪɭɞɧɢɱɟɫɬɜɟ ɚɞɦɢɧɢɫɬɪɚɰɢɢ ɪɟɝɢɨɧɚ 

ɫ ɩɪɟɞɩɪɢɹɬɢɹɦɢ ɢ ɧɚɭɱɧɨ-ɢɫɫɥɟɞɨɜɚɬɟɥɶɫɤɢɦɢ 
ɢɧɫɬɢɬɭɬɚɦɢ ɭɜɟɥɢɱɢɜɚɟɬɫɹ ɤɨɥɢɱɟɫɬɜɨ ɧɚɥɨ-
ɝɨɩɥɚɬɟɥɶɳɢɤɨɜ ɢ ɧɚɥɨɝɨɨɛɥɚɝɚɟɦɚɹ ɛɚɡɚ, ɩɨɹɜ-
ɥɹɟɬɫɹ ɭɞɨɛɧɵɣ ɢɧɫɬɪɭɦɟɧɬ ɞɥɹ ɜɡɚɢɦɨɞɟɣɫɬɜɢɹ 
ɫ ɛɢɡɧɟɫɨɦ, ɫɧɢɠɚɟɬɫɹ ɡɚɜɢɫɢɦɨɫɬɶ ɨɬ ɜɟɪɬɢ-
ɤɚɥɶɧɨ ɨɪɝɚɧɢɡɨɜɚɧɧɵɯ ɛɢɡɧɟɫ-ɝɪɭɩɩ, ɩɨɹɜɥɹ-
ɸɬɫɹ ɨɫɧɨɜɚɧɢɹ ɞɥɹ ɞɢɜɟɪɫɢɮɢɤɚɰɢɢ ɷɤɨɧɨɦɢɤɢ 
ɬɟɪɪɢɬɨɪɢɢ ɢ ɪɟɲɟɧɢɹ ɫɨɰɢɚɥɶɧɵɯ ɩɪɨɛɥɟɦ 
ɪɟɝɢɨɧɨɜ.

ɇɚ ɨɫɧɨɜɚɧɢɢ ɞɚɧɧɵɯ ɧɚɭɱɧɵɯ ɩɨɥɨɠɟɧɢɣ 
ɢ ɩɪɢɧɰɢɩɨɜ ɧɚɦɢ ɫɮɨɪɦɭɥɢɪɨɜɚɧɚ ɨɛɳɚɹ ɦɨ-

ɞɟɥɶ ɪɟɝɢɨɧɚɥɶɧɨɝɨ ɷɤɨɧɨɦɢɱɟɫɤɨɝɨ ɤɥɚɫɬɟɪɚ 
(ɪɢɫ. 1).

ȼ ɪɚɦɤɚɯ ɩɪɟɞɥɨɠɟɧɧɨɣ ɦɨɞɟɥɢ ɨɩɪɟɞɟɥɟɧɵ 
ɫɥɟɞɭɸɳɢɟ ɫɬɪɭɤɬɭɪɧɵɟ ɷɥɟɦɟɧɬɵ:

1) ɹɞɪɨ — ɩɪɨɦɵɲɥɟɧɧɵɟ ɩɪɟɞɩɪɢɹɬɢɹ ɫ 
ɪɟɝɢɨɧɚɥɶɧɨɣ ɫɩɟɰɢɚɥɢɡɚɰɢɟɣ, ɜɵɩɭɫɤɚɸɳɢɟ 
ɤɨɧɟɱɧɭɸ ɩɪɨɞɭɤɰɢɸ, ɜ ɬɨɦ ɱɢɫɥɟ ɩɟɪɟɪɚɛɚɬɵ-
ɜɚɸɳɢɟ ɩɪɟɞɩɪɢɹɬɢɹ ȺɉɄ;

2) ɞɨɩɨɥɧɹɸɳɢɟ ɨɛɴɟɤɬɵ — ɨɛɴɟɤɬɵ, ɞɟɹɬɟɥɶ-
ɧɨɫɬɶ ɤɨɬɨɪɵɯ ɧɚɩɪɹɦɭɸ ɨɛɟɫɩɟɱɢɜɚɟɬ ɮɭɧɤɰɢ-
ɨɧɢɪɨɜɚɧɢɟ ɩɪɨɦɵɲɥɟɧɧɵɯ ɩɪɟɞɩɪɢɹɬɢɣ;

3) ɨɛɫɥɭɠɢɜɚɸɳɢɟ ɨɛɴɟɤɬɵ — ɨɛɴɟɤɬɵ, ɧɚ-
ɥɢɱɢɟ ɤɨɬɨɪɵɯ ɨɛɹɡɚɬɟɥɶɧɨ, ɧɨ ɢɯ ɞɟɹɬɟɥɶɧɨɫɬɶ 
ɧɚɩɪɹɦɭɸ ɧɟ ɫɜɹɡɚɧɚ ɫ ɮɭɧɤɰɢɨɧɢɪɨɜɚɧɢɟɦ 
ɩɪɨɦɵɲɥɟɧɧɵɯ ɩɪɟɞɩɪɢɹɬɢɣ;

4) ɜɫɩɨɦɨɝɚɬɟɥɶɧɵɟ ɨɛɴɟɤɬɵ — ɨɛɴɟɤɬɵ 
ɤɥɚɫɬɟɪɚ, ɧɚɥɢɱɢɟ ɤɨɬɨɪɵɯ ɠɟɥɚɬɟɥɶɧɨ ɞɥɹ ɮɭɧ-
ɤɰɢɨɧɢɪɨɜɚɧɢɹ ɤɥɚɫɬɟɪɚ.

ȼ ɫɜɨɸ ɨɱɟɪɟɞɶ, ɪɟɝɢɨɧɚɥɶɧɵɟ ɷɤɨɧɨɦɢɱɟɫ-
ɤɢɟ ɤɥɚɫɬɟɪɵ ɰɟɥɟɫɨɨɛɪɚɡɧɨ ɩɨɞɪɚɡɞɟɥɢɬɶ ɧɚ 
ɝɪɭɩɩɵ ɩɪɨɢɡɜɨɞɫɬɜɟɧɧɨ-ɨɬɪɚɫɥɟɜɵɯ, ɩɪɨɞɭɤ-
ɬɨɜɵɯ ɤɥɚɫɬɟɪɨɜ. ȼ ɱɚɫɬɧɨɫɬɢ, ɫɩɟɰɢɮɢɤɨɣ ɬɟɪ-
ɪɢɬɨɪɢɚɥɶɧɨɝɨ ɪɚɡɦɟɳɟɧɢɹ ɢ  ɛɨɥɟɟ ɜɵɫɨɤɢɦ 
ɭɪɨɜɧɟɦ ɚɝɪɟɝɚɰɢɢ ɨɬɥɢɱɚɸɬɫɹ ɤɥɚɫɬɟɪɵ ɜ ɚɝɪɨ-
ɩɪɨɦɵɲɥɟɧɧɨɦ ɫɟɤɬɨɪɟ ɷɤɨɧɨɦɢɤɢ. ɇɚɦ ɩɪɟɞ-
ɫɬɚɜɥɹɟɬɫɹ ɜɨɡɦɨɠɧɵɦ ɨɩɪɟɞɟɥɢɬɶ ɚɝɪɨɩɪɨ-
ɦɵɲɥɟɧɧɵɣ ɤɥɚɫɬɟɪ ɜ ɭɫɥɨɜɢɹɯ ɫɨɜɪɟɦɟɧɧɨɣ 
Ɋɨɫɫɢɢ ɤɚɤ ɬɟɪɪɢɬɨɪɢɚɥɶɧɨɟ  ɫɨɱɟɬɚɧɢɟ ɨɪɝɚ-
ɧɢɡɚɰɢɣ, ɫɜɹɡɚɧɧɵɯ ɩɪɨɢɡɜɨɞɫɬɜɟɧɧɨ-ɫɛɵɬɨɜɨɣ 

Рис. 1. Модель регионального экономического кластера
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ɞɟɹɬɟɥɶɧɨɫɬɶɸ ɫ ɰɟɥɶɸ ɩɨɜɵɲɟɧɢɹ ɤɨɧɤɭɪɟɧ-
ɬɨɫɩɨɫɨɛɧɨɫɬɢ ɩɪɨɞɭɤɰɢɢ ɢ ɚɤɬɢɜɢɡɚɰɢɢ ɢɧ-
ɜɟɫɬɢɰɢɨɧɧɨɣ ɞɟɹɬɟɥɶɧɨɫɬɢ ɜ ȺɉɄ ɢ ɫɟɥɶɫɤɨɦ 
ɯɨɡɹɣɫɬɜɟ.

Ʉ ɚɝɪɨɩɪɨɦɵɲɥɟɧɧɵɦ ɤɥɚɫɬɟɪɚɦ ɨɬɧɨɫɹɬɫɹ 
ɩɪɨɞɭɤɬɨɜɵɟ ɤɥɚɫɬɟɪɵ, ɤɨɬɨɪɵɟ ɩɪɟɞɫɬɚɜɥɹɸɬ 
ɫɨɛɨɣ ɚɫɫɨɰɢɚɬɢɜɧɵɟ  ɨɛɴɟɞɢɧɟɧɢɹ ɨɪɝɚɧɢɡɚ-
ɰɢɣ ɪɚɡɥɢɱɧɵɯ ɫɮɟɪ ɞɟɹɬɟɥɶɧɨɫɬɢ ɜ ɟɞɢɧɨɦ 
ɜɨɫɩɪɨɢɡɜɨɞɫɬɜɟɧɧɨɦ ɰɢɤɥɟ ɨɬ ɩɪɨɢɡɜɨɞɫɬɜɚ 
ɫɵɪɶɹ ɞɨ ɪɟɚɥɢɡɚɰɢɢ ɝɨɬɨɜɨɣ ɩɪɨɞɭɤɰɢɢ ɫ ɜɤɥɸ-
ɱɟɧɢɟɦ ɜɫɟɯ ɫɬɚɞɢɣ ɜɨɫɩɪɨɢɡɜɨɞɫɬɜɚ ɧɚ ɨɫɧɨɜɟ 
ɢɧɧɨɜɚɰɢɣ ɢ ɚɤɬɢɜɢɡɚɰɢɢ ɢɧɜɟɫɬɢɰɢɨɧɧɨɣ 
ɞɟɹɬɟɥɶɧɨɫɬɢ.

ɐɟɥɶɸ ɫɨɡɞɚɧɢɹ ɚɝɪɨɩɪɨɦɵɲɥɟɧɧɨɝɨ ɤɥɚɫ-
ɬɟɪɚ ɜ ɨɬɪɚɫɥɟɜɨɦ ɩɪɨɞɭɤɬɨɜɨɦ ɩɨɞɤɨɦɩɥɟɤɫɟ 
ɦɨɠɟɬ ɛɵɬɶ ɦɚɪɤɟɬɢɧɝɨɜɵɣ ɚɫɩɟɤɬ: ɭɞɟɪɠɚɧɢɟ 
ɞɨɥɢ ɪɵɧɤɚ,  ɡɚɧɹɬɢɟ ɫɜɨɛɨɞɧɨɣ ɪɵɧɨɱɧɨɣ ɧɢɲɢ 
ɧɚ ɨɩɪɟɞɟɥɟɧɧɨɣ ɬɟɪɪɢɬɨɪɢɢ ɫ ɤɨɧɤɭɪɟɧɬɨɦ ɢ 
ɞɪɭɝɢɟ. ȼ ɫɨɫɬɚɜɟ ɚɝɪɨɩɪɨɦɵɲɥɟɧɧɨɝɨ ɤɥɚɫɬɟɪɚ 
ɞɨɥɠɧɵ ɩɪɢɫɭɬɫɬɜɨɜɚɬɶ ɬɪɚɧɫɩɨɪɬɧɵɟ ɨɪɝɚɧɢ-
ɡɚɰɢɢ, ɩɪɨɢɡɜɨɞɢɬɟɥɢ ɫɟɥɶɫɤɨɯɨɡɹɣɫɬɜɟɧɧɨɝɨ 
ɦɚɲɢɧɨɫɬɪɨɟɧɢɹ, ɫɟɥɶɫɤɨɯɨɡɹɣɫɬɜɟɧɧɵɟ ɢ ɩɟɪɟ-
ɪɚɛɚɬɵɜɚɸɳɢɟ ɨɪɝɚɧɢɡɚɰɢɢ [3, 4], ɚɝɪɨɩɪɨɦɵɲ-
ɥɟɧɧɵɟ ɯɨɥɞɢɧɝɢ (ɤɨɪɩɨɪɚɰɢɢ), ɤɨɧɫɚɥɬɢɧɝɨɜɵɟ 
ɨɪɝɚɧɢɡɚɰɢɢ, ɧɚɭɱɧɵɟ ɢ ɩɪɨɟɤɬɧɵɟ ɢɧɫɬɢɬɭɬɵ; 
ɨɛɪɚɡɨɜɚɬɟɥɶɧɵɟ ɭɱɪɟɠɞɟɧɢɹ, ɡɚɤɨɧɨɞɚɬɟɥɶ-
ɧɵɟ ɢɧɫɬɢɬɭɬɵ, ɨɪɝɚɧɵ ɜɥɚɫɬɢ; ɮɢɧɚɧɫɨɜɵɟ 
ɢɧɫɬɢɬɭɬɵ.

ɉɨɩɵɬɤɢ ɫɨɡɞɚɬɶ ɚɝɪɨɩɪɨɦɵɲɥɟɧɧɵɟ ɤɥɚɫ-
ɬɟɪɵ ɩɪɟɞɩɪɢɧɢɦɚɸɬɫɹ ɜ Ʉɚɥɢɧɢɧɝɪɚɞɫɤɨɣ, 
Ȼɟɥɝɨɪɨɞɫɤɨɣ, Ɋɨɫɬɨɜɫɤɨɣ, ɋɚɦɚɪɫɤɨɣ ɨɛɥɚɫɬɹɯ, 
Ʉɪɚɫɧɨɹɪɫɤɨɦ, Ⱥɥɬɚɣɫɤɨɦ ɤɪɚɹɯ ɢ ɧɟɤɨɬɨɪɵɯ 
ɞɪɭɝɢɯ ɪɟɝɢɨɧɚɯ ɫɬɪɚɧɵ. Ʉɚɤ ɩɨɤɚɡɵɜɚɟɬ ɦɢ-
ɪɨɜɚɹ ɩɪɚɤɬɢɤɚ, ɨɛɴɟɞɢɧɹɬɶɫɹ ɜ ɤɥɚɫɬɟɪɵ ɰɟɥɟ- 
ɫɨɨɛɪɚɡɧɨ ɬɟɦ, ɤɬɨ ɪɚɛɨɬɚɟɬ ɧɚ ɫɨɡɞɚɧɢɟ ɤɨɧɟɱ-
ɧɨɝɨ ɩɪɨɞɭɤɬɚ. ȼ ɭɫɥɨɜɢɹɯ ɬɪɚɞɢɰɢɨɧɧɨɣ ɚɝ-
ɪɨɩɪɨɦɵɲɥɟɧɧɨɣ ɢɧɬɟɝɪɚɰɢɢ ɨɫɧɨɜɧɚɹ ɦɚɫɫɚ 
ɩɪɢɛɵɥɢ ɨɫɬɚɟɬɫɹ ɧɚ ɜɵɯɨɞɟ ɤɨɧɟɱɧɨɣ ɩɪɨɞɭɤ-
ɰɢɢ. Ʉɥɚɫɬɟɪɧɵɣ ɠɟ ɩɨɞɯɨɞ ɮɨɪɦɢɪɭɟɬ ɬɚɤɨɣ 
ɦɟɯɚɧɢɡɦ ɜɡɚɢɦɨɨɬɧɨɲɟɧɢɣ, ɤɨɬɨɪɵɣ ɩɨɡɜɨɥɹɟɬ 
ɩɨɥɭɱɚɬɶ ɷɤɜɢɜɚɥɟɧɬɧɭɸ ɡɚɬɪɚɬɚɦ ɩɪɢɛɵɥɶ ɧɟ 
ɬɨɥɶɤɨ ɬɨɦɭ, ɤɬɨ ɩɪɨɢɡɜɨɞɢɬ ɢɥɢ ɪɟɚɥɢɡɭɟɬ ɤɨ-
ɧɟɱɧɵɣ ɩɪɨɞɭɤɬ, ɧɨ ɢ ɜɫɟɦ ɭɱɚɫɬɧɢɤɚɦ ɤɥɚɫ-
ɬɟɪɚ. ȼ ɷɬɨɦ ɫɨɫɬɨɢɬ ɨɞɧɨ ɢɡ ɫɭɳɟɫɬɜɟɧɧɵɯ 
ɨɬɥɢɱɢɣ ɤɥɚɫɬɟɪɚ ɨɬ ɫɥɨɠɢɜɲɢɯɫɹ ɢɧɬɟɝɪɢɪɨ-
ɜɚɧɧɵɯ ɫɬɪɭɤɬɭɪ, ɜ ɬɨɦ ɱɢɫɥɟ ɚɝɪɨɯɨɥɞɢɧɝɨɜ, 
ɮɢɧɚɧɫɨɜɨ-ɩɪɨɦɵɲɥɟɧɧɵɯ ɝɪɭɩɩ, ɜ ɤɨɬɨɪɵɯ 
ɷɤɨɧɨɦɢɱɟɫɤɢɟ ɜɡɚɢɦɨɨɬɧɨɲɟɧɢɹ ɭɱɚɫɬɧɢɤɨɜ 
ɧɟɷɤɜɢɜɚɥɟɧɬɧɵ.

Ɉɛɨɡɧɚɱɟɧɧɵɟ ɩɪɢɧɰɢɩɵ ɨɬɪɚɠɚɸɬ ɨɫɨ-
ɛɟɧɧɨɫɬɢ ɩɨɫɬɪɨɟɧɢɹ ɤɥɚɫɬɟɪɧɵɯ ɫɬɪɭɤɬɭɪ ɜ 
ɫɨɜɪɟɦɟɧɧɵɯ ɭɫɥɨɜɢɹɯ ɪɚɡɜɢɬɢɹ ɷɤɨɧɨɦɢɤɢ ɢ 

ɫɩɟɰɢɮɢɤɭ ɪɚɡɜɢɬɢɹ ɚɝɪɨɩɪɨɦɵɲɥɟɧɧɨɝɨ ɤɨɦ-
ɩɥɟɤɫɚ ɪɟɝɢɨɧɚ, ɜ ɱɚɫɬɧɨɫɬɢ Ⱥɥɬɚɣɫɤɨɝɨ ɤɪɚɹ. 
ɋɬɪɭɤɬɭɪɢɡɚɰɢɹ ɩɪɢɧɰɢɩɨɜ ɩɨɫɬɪɨɟɧɢɹ ɚɝ-
ɪɨɩɪɨɦɵɲɥɟɧɧɵɯ ɤɥɚɫɬɟɪɨɜ ɩɪɟɞɫɬɚɜɥɟɧɚ ɜ 
ɬɚɛɥɢɰɟ.

Ɉɬɧɨɫɢɬɟɥɶɧɨ ɤɥɚɫɬɟɪɧɵɯ ɫɬɪɭɤɬɭɪ ɜ ɪɟɝɢ-
ɨɧɟ ɧɟɨɛɯɨɞɢɦɚ ɚɞɟɤɜɚɬɧɚɹ ɝɨɫɞɚɪɫɬɜɟɧɧɚɹ ɩɨ-
ɥɢɬɢɤɚ. ɉɨ ɪɨɥɢ ɝɨɫɭɞɚɪɫɬɜɚ ɜɵɞɟɥɹɸɬɫɹ ɱɟɬɵɪɟ 
ɬɢɩɚ ɤɥɚɫɬɟɪɧɨɣ ɩɨɥɢɬɢɤɢ:

1. Ʉɚɬɚɥɢɬɢɱɟɫɤɚɹ ɤɥɚɫɬɟɪɧɚɹ ɩɨɥɢɬɢɤɚ, 
ɤɨɝɞɚ ɩɪɚɜɢɬɟɥɶɫɬɜɨ ɫɜɨɞɢɬ ɡɚɢɧɬɟɪɟɫɨɜɚɧɧɵɟ 
ɫɬɨɪɨɧɵ ɦɟɠɞɭ ɫɨɛɨɣ ɢ ɨɛɟɫɩɟɱɢɜɚɟɬ ɨɝɪɚɧɢ-
ɱɟɧɧɭɸ ɮɢɧɚɧɫɨɜɭɸ ɩɨɞɞɟɪɠɤɭ ɪɟɚɥɢɡɚɰɢɢ 
ɩɪɨɟɤɬɚ.

2. ɉɨɞɞɟɪɠɢɜɚɸɳɚɹ ɤɥɚɫɬɟɪɧɚɹ ɩɨɥɢɬɢɤɚ, 
ɩɪɢ ɤɨɬɨɪɨɣ ɤɚɬɚɥɢɬɢɱɟɫɤɚɹ ɮɭɧɤɰɢɹ ɝɨɫɭɞɚɪɫ-
ɬɜɚ ɞɨɩɨɥɧɹɟɬɫɹ ɟɝɨ ɢɧɜɟɫɬɢɰɢɹɦɢ ɜ ɢɧɮɪɚ-
ɫɬɪɭɤɬɭɪɭ ɪɟɝɢɨɧɨɜ, ɨɛɪɚɡɨɜɚɧɢɟ ɢ ɦɚɪɤɟɬɢɧɝ 
ɞɥɹ ɫɬɢɦɭɥɢɪɨɜɚɧɢɹ ɪɚɡɜɢɬɢɹ ɤɥɚɫɬɟɪɨɜ.

3. Ⱦɢɪɟɤɬɢɜɧɚɹ ɤɥɚɫɬɟɪɧɚɹ ɩɨɥɢɬɢɤɚ, ɩɪɟɞ-
ɩɪɨɚɝɚɸɳɚɹ, ɱɬɨ ɩɨɞɞɟɪɠɢɜɚɸɳɚɹ ɮɭɧɤɰɢɹ 
ɝɨɫɭɞɚɪɫɬɜɚ ɞɨɩɨɥɧɹɟɬɫɹ ɩɪɨɜɟɞɟɧɢɟɦ ɫɩɟɰɢ-
ɚɥɶɧɵɯ ɩɪɨɝɪɚɦɦ, ɧɚɰɟɥɟɧɧɵɯ ɧɚ ɬɪɚɧɫɮɨɪɦɚ-
ɰɢɸ ɫɩɟɰɢɚɥɢɡɚɰɢɢ ɪɟɝɢɨɧɨɜ ɱɟɪɟɡ ɪɚɡɜɢɬɢɟ 
ɤɥɚɫɬɟɪɨɜ.

4. ɂɧɬɟɪɜɟɧɰɢɨɧɢɫɬɫɤɚɹ ɤɥɚɫɬɟɪɧɚɹ ɩɨɥɢ-
ɬɢɤɚ, ɩɪɢ ɤɨɬɨɪɨɣ ɩɪɚɜɢɬɟɥɶɫɬɜɨ ɧɚɪɹɞɭ ɫ ɜɵ-
ɩɨɥɧɟɧɢɟɦ ɫɜɨɟɣ ɞɢɪɟɤɬɢɜɧɨɣ ɮɭɧɤɰɢɢ ɩɟɪɟ-
ɧɢɦɚɟɬ ɭ ɱɚɫɬɧɨɝɨ ɫɟɤɬɨɪɚ ɨɬɜɟɬɫɬɜɟɧɧɨɫɬɶ ɡɚ 
ɩɪɢɧɹɬɢɟ ɪɟɲɟɧɢɹ ɨ ɞɚɥɶɧɟɣɲɟɦ ɪɚɡɜɢɬɢɢ ɤɥɚɫ-
ɬɟɪɨɜ ɢ ɩɨɫɪɟɞɫɬɜɨɦ ɬɪɚɧɫɮɟɪɬɨɜ, ɫɭɛɫɢɞɢɣ, 
ɨɝɪɚɧɢɱɟɧɢɣ ɢɥɢ ɪɟɝɭɥɢɪɨɜɚɧɢɹ, ɚ ɬɚɤɠɟ ɚɤɬɢɜ-
ɧɨɝɨ ɤɨɧɬɪɨɥɹ ɧɚɞ ɮɢɪɦɚɦɢ ɜ ɤɥɚɫɬɟɪɟ, ɮɨɪɦɢ-
ɪɭɟɬ ɟɝɨ ɫɩɟɰɢɚɥɢɡɚɰɢɸ [2].

ɋɨɝɥɚɫɧɨ ɢɫɫɥɟɞɨɜɚɧɢɸ Ɇ. ɗɧɪɚɣɬɚ, ɜ 40% 
ɢɡ 160 ɪɟɝɢɨɧɚɥɶɧɵɯ ɤɥɚɫɬɟɪɨɜ, ɪɚɡɜɢɜɚɸɳɢɯɫɹ 
ɜ ɧɚɫɬɨɹɳɟɟ ɜɪɟɦɹ ɜ ɦɢɪɟ, ɦɭɧɢɰɢɩɚɥɶɧɵɟ ɢ ɪɟ-
ɝɢɨɧɚɥɶɧɵɟ ɨɪɝɚɧɵ ɜɥɚɫɬɢ ɩɪɨɜɨɞɹɬ ɩɨɞɞɟɪɠɢ-
ɜɚɸɳɭɸ ɤɥɚɫɬɟɪɧɭɸ ɩɨɥɢɬɢɤɭ.

ɉɪɢ ɫɢɫɬɟɦɧɨɫɬɢ ɩɪɨɛɥɟɦ ɜ ȺɉɄ ɜɨɡɧɢɤɚɟɬ 
ɨɛɴɟɤɬɢɜɧɚɹ ɧɟɨɛɯɨɞɢɦɨɫɬɶ ɫɨɡɞɚɧɢɹ ɱɟɬɤɨɣ 
ɫɨɰɢɚɥɶɧɨ-ɷɤɨɧɨɦɢɱɟɫɤɨɣ ɫɬɪɭɤɬɭɪɵ ɚɝɪɨɩɪɨ-
ɦɵɲɥɟɧɧɨɝɨ ɤɨɦɩɥɟɤɫɚ, ɜ ɪɚɦɤɚɯ ɤɨɬɨɪɨɣ ɦɨɠɧɨ 
ɨɫɭɳɟɫɬɜɥɹɬɶ ɪɚɡɪɚɛɨɬɤɭ ɩɪɨɝɧɨɡɨɜ ɢ ɩɪɨɝɪɚɦɦ 
ɪɚɡɜɢɬɢɹ ɤɚɠɞɨɝɨ ɤɨɧɤɪɟɬɧɨɝɨ ɩɪɨɞɭɤɬɨɜɨɝɨ 
ɤɥɚɫɬɟɪɚ ɪɟɝɢɨɧɚ. Ɍɚɤ ɤɚɤ ɧɚ ɪɟɝɢɨɧɚɥɶɧɨɦ 
ɭɪɨɜɧɟ ɢɧɟɪɰɢɨɧɧɨɫɬɶ ɩɪɨɰɟɫɫɨɜ ɧɢɠɟ, ɱɟɦ ɧɚ 
ɭɪɨɜɧɟ ɦɚɤɪɨɫɢɫɬɟɦɵ, ɜɵɲɟ ɜɨɡɦɨɠɧɨɫɬɢ ɨɩɟ-
ɪɚɬɢɜɧɨɝɨ ɩɪɢɧɹɬɢɹ ɭɩɪɚɜɥɟɧɱɟɫɤɢɯ ɪɟɲɟɧɢɣ ɢ 
ɦɚɧɟɜɪɚ ɫɪɟɞɫɬɜɚɦɢ, ɚ ɫɜɹɡɶ ɷɤɨɧɨɦɢɱɟɫɤɢɯ, ɩɨ-
ɥɢɬɢɱɟɫɤɢɯ ɢ ɞɪɭɝɢɯ ɭɩɪɚɜɥɟɧɱɟɫɤɢɯ ɪɟɲɟɧɢɣ 
ɫ ɫɨɰɢɚɥɶɧɵɦɢ ɩɪɨɰɟɫɫɚɦɢ ɜɵɹɜɥɹɟɬɫɹ ɛɨɥɟɟ 
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ɨɩɪɟɞɟɥɟɧɧɨ. ɉɪɢ ɷɬɨɦ ɩɚɪɚɦɟɬɪɨɦ ɩɨɪɹɞɤɚ ɜ 
ɨɛɳɟɫɬɜɟɧɧɨɣ ɫɢɫɬɟɦɟ ɞɨɥɠɧɚ ɜɵɫɬɭɩɚɬɶ ɪɟɝɭ-
ɥɹɬɢɜɧɚɹ ɞɟɹɬɟɥɶɧɨɫɬɶ ɝɨɫɭɞɚɪɫɬɜɚ ɜ ɷɤɨɧɨɦɢɤɟ.

ɋɱɢɬɚɟɦ, ɱɬɨ ɤɨɧɰɟɩɰɢɹ ɪɟɝɢɨɧɚɥɶɧɨɝɨ ɪɚɡ-
ɜɢɬɢɹ ȺɉɄ ɢ ɮɨɪɦɢɪɨɜɚɧɢɹ ɜ ɟɝɨ ɫɨɫɬɚɜɟ ɩɪɨ-
ɞɭɤɬɨɜɵɯ ɤɥɚɫɬɟɪɨɜ, ɫɩɨɫɨɛɧɵɯ ɭɫɩɟɲɧɨ ɤɨɧ-
ɤɭɪɢɪɨɜɚɬɶ ɜ ɭɫɥɨɜɢɹɯ ɤɪɢɡɢɫɚ ɫ ɛɨɥɶɲɨɣ ɞɨɥɟɣ 
ɢɦɩɨɪɬɧɨɝɨ ɩɪɨɞɨɜɨɥɶɫɬɜɢɹ, ɹɜɥɹɟɬɫɹ ɧɚɢɛɨɥɟɟ 
ɷɮɮɟɤɬɢɜɧɨɣ ɷɤɨɧɨɦɢɱɟɫɤɨɣ ɢ ɫɨɰɢɚɥɶɧɨɣ ɨɫ-
ɧɨɜɨɣ ɩɪɨɝɧɨɡɢɪɨɜɚɧɢɹ. ɉɪɢ ɷɬɨɦ ɤɪɢɬɟɪɢɟɦ 
ɜɵɞɟɥɟɧɢɹ ɤɥɚɫɬɟɪɚ ɤɚɤ ɨɛɴɟɤɬɚ ɩɥɚɧɢɪɨɜɚɧɢɹ 
ɢ ɩɪɨɝɧɨɡɢɪɨɜɚɧɢɹ ɫɥɭɠɚɬ ɨɪɝɚɧɢɡɚɰɢɨɧɧɨ-ɷɤɨ-
ɧɨɦɢɱɟɫɤɢɟ ɨɬɧɨɲɟɧɢɹ ɩɪɢ ɞɜɢɠɟɧɢɢ ɩɪɨɞɭɤɬɚ 
ɨɬ ɟɝɨ ɢɫɯɨɞɧɨɣ ɫɵɪɶɟɜɨɣ ɫɬɚɞɢɢ ɞɨ ɤɨɧɟɱɧɨɝɨ 

ɩɪɨɞɭɤɬɚ, ɧɟɨɛɯɨɞɢɦɨɝɨ ɞɥɹ ɭɞɨɜɥɟɬɜɨɪɟɧɢɹ 
ɩɨɬɪɟɛɢɬɟɥɶɫɤɨɝɨ ɫɩɪɨɫɚ.

ɉɪɨɞɭɤɬɨɜɵɣ ɤɥɚɫɬɟɪ — ɞɨɛɪɨɜɨɥɶɧɨɟ ɨɛɴ-
ɟɞɢɧɟɧɢɟ ɜɫɟɯ ɫɬɪɭɤɬɭɪɧɵɯ ɷɥɟɦɟɧɬɨɜ, ɢɦɟɸ-
ɳɢɯ ɷɤɨɧɨɦɢɱɟɫɤɢɣ ɢ ɫɨɰɢɚɥɶɧɵɣ ɢɧɬɟɪɟɫ ɤ 
ɩɪɨɢɡɜɨɞɢɦɨɦɭ ɩɪɨɞɭɤɬɭ, ɨɛɟɫɩɟɱɢɜɚɸɳɢɣ ɫɨ-
ɡɞɚɧɢɟ ɤɨɧɤɭɪɟɧɬɧɵɯ ɩɪɟɢɦɭɳɟɫɬɜ, ɬɟɯɧɢɱɟɫ-
ɤɨɟ, ɨɪɝɚɧɢɡɚɰɢɨɧɧɨ-ɭɩɪɚɜɥɟɧɱɟɫɤɨɟ ɢ ɫɨɰɢɚɥɶ-
ɧɨɟ ɪɟɲɟɧɢɟ ɩɪɨɛɥɟɦ. Ɉɫɧɨɜɧɵɦ ɢɧɬɟɝɪɚɬɨɪɨɦ 
ɹɜɥɹɸɬɫɹ ɫɟɥɶɫɤɨɯɨɡɹɣɫɬɜɟɧɧɵɟ ɬɨɜɚɪɨɩɪɨɢɡɜɨ-
ɞɢɬɟɥɢ, ɜɤɥɸɱɚɹ ɢɯ ɨɛɴɟɞɢɧɟɧɢɹ ɤɚɤ ɢɫɬɨɱɧɢɤ 
ɮɨɪɦɢɪɨɜɚɧɢɹ ɫɵɪɶɟɜɨɣ ɛɚɡɵ ɞɥɹ ɩɟɪɟɪɚɛɚɬɵ-
ɜɚɸɳɟɣ ɩɪɨɦɵɲɥɟɧɧɨɫɬɢ. ɋɨɜɦɟɫɬɧɚɹ ɞɟɹɬɟɥɶ-
ɧɨɫɬɶ ɬɨɜɚɪɨɩɪɨɢɡɜɨɞɢɬɟɥɹ ɢ ɩɟɪɟɪɚɛɨɬɱɢɤɚ ɜ 

Таблица
Принципы построения кластеров в АПК региона

Принципы Содержание

Самоорганиза-
ция 

1. Исторические предпосылки развития кластера
2. Структурная и функциональная общность предприятий кластера
3. Усиление взаимосвязей предприятий в кластере
4. Создание условий для развития и формирования кластера

Внутрикластер-
ная коо-
перация и 
конкурирование

1. конкуренция между предприятиями
2. кооперация при выходе на региональный рынок
3. Эффективность и развитие собственной хозяйственной деятельности
4. Стимулирование инновационных процессов

Взаимосвязь, 
основанная на 
общих экономи-
ческих интересах

1. Зависимость участников от успеха друг друга
2. повышение уровня инновационности бизнеса
3. Сохранение автономности и сплоченность участников кластера
4. координация, разрешение спорных вопросов и принятия решений, налаживание внешних связей

корпоратив-
ность

1. культура общения между участниками, присутствие климата доверия
2. Взаимность и добрососедство, система ценностей, образцов поведения, способов оценки резуль-
татов, взаимоконтроль в разрешении конфликтных ситуаций
3. Возможность обмена информацией, опытом, совместного обучения
4. Упрощение структуры взаимодействия, снижение издержек

Долгосрочное 
cотрудничество

1. поддержание взаимоотношений
2. Регулярные, долгосрочные гарантированные поставки и качество услуг
3. Доступ к информации, ресурсам, информированность участников
4. Взаимодействие для достижения и поддержания конкурентных преимуществ

Частичное 
лидерство 

1. присутствие «центра притяжения» (структурообразующие предприятия-лидеры)
2. Доминирующий фактор — концентрация вокруг крупных лидирующих производственных пред-
приятий и научных центров
3. проявление активности «центра» и притяжение «периферийных» предприятий

Динамичность 
(гибкость)

1. постоянное «движение» кластера — непрерывные процессы формирования, развития и распада. 
2. адаптация к постоянно меняющимся требованиям рыночной среды 
3. появление новых производств, расширение ассортимента продукции
4. повышение уровня инновационности производства

комплексность 
использования 
ресурсов

1. Объединение участников в рамках единой неразрывной технологической цепочки, интеграцион-
ная и технологическая взаимосвязь, единый технологический подход, стандарты
2. последовательность производства продукции, участники — поставщики и потребители услуг 
друг друга
3. Ориентация на запросы конечного потребителя, расширение ассортимента продукции
4. Совершенствование бизнес-процессов и управленческих навыков 

аутсорсинговая 
специализация

1. Делегирование ответственности, дробление бизнес-функций
2. передача вспомогательных производств по контрактам подрядчикам, снижение издержек и эко-
номия ресурсов
3. Формирование новых уникальных способностей, доступ к лучшим производственным 
технологиям
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ɤɨɧɟɱɧɨɦ ɢɬɨɝɟ ɛɭɞɟɬ ɹɜɥɹɬɶɫɹ ɬɨɱɤɨɣ ɪɨɫɬɚ, ɚ 
ɫɜɹɡɭɸɳɢɦɢ ɷɥɟɦɟɧɬɚɦɢ — ɩɪɟɞɫɬɚɜɢɬɟɥɢ ɢɧ-
ɮɪɚɫɬɪɭɤɬɭɪɧɵɯ ɡɜɟɧɶɟɜ, ɧɚɭɤɢ ɢ ɨɛɪɚɡɨɜɚɧɢɹ, 
ɚɞɦɢɧɢɫɬɪɚɬɢɜɧɵɯ ɨɪɝɚɧɨɜ ɜɥɚɫɬɢ. Ɇɟɯɚɧɢɡɦɨɦ 
ɪɟɚɥɢɡɚɰɢɢ ɮɭɧɤɰɢɢ ɭɩɪɚɜɥɟɧɢɹ ɤɥɚɫɬɟɪɧɨɣ 
ɫɬɪɭɤɬɭɪɵ ɞɨɥɠɧɚ ɹɜɥɹɬɶɫɹ ɢɧɧɨɜɚɰɢɨɧɧɚɹ ɞɟ-
ɹɬɟɥɶɧɨɫɬɶ ɜɫɟɯ ɭɱɚɫɬɧɢɤɨɜ (ɪɢɫ. 2). 

ɉɨ ɧɚɲɟɦɭ ɦɧɟɧɢɸ, ɤɥɚɫɬɟɪɧɵɣ ɩɨɞɯɨɞ ɨɫ-
ɧɨɜɵɜɚɟɬɫɹ ɧɚ ɭɱɟɬɟ ɩɨɥɨɠɢɬɟɥɶɧɵɯ ɫɢɧɟɪɝɟ-
ɬɢɱɟɫɤɢɯ ɷɮɮɟɤɬɨɜ ɪɟɝɢɨɧɚɥɶɧɨɣ ɚɝɥɨɦɟɪɚɰɢɢ, 
ɬ.ɟ. ɛɥɢɡɨɫɬɢ ɩɨɬɪɟɛɢɬɟɥɹ ɢ ɩɪɨɢɡɜɨɞɢɬɟɥɹ, ɫɟ-
ɬɟɜɵɯ ɷɮɮɟɤɬɚɯ ɢ ɞɢɮɮɭɡɢɢ ɡɧɚɧɢɣ ɢ ɭɦɟɧɢɣ ɡɚ 
ɫɱɟɬ ɦɢɝɪɚɰɢɢ ɩɟɪɫɨɧɚɥɚ ɢ ɜɵɞɟɥɟɧɢɹ ɛɢɡɧɟɫɚ. 
Ɉɬɫɭɬɫɬɜɭɸɬ ɝɪɚɧɢɰɵ ɦɟɠɞɭ ɫɟɤɬɨɪɚɦɢ ɢ ɜɢ-
ɞɚɦɢ ɞɟɹɬɟɥɶɧɨɫɬɢ ɢ ɜɫɟ ɨɧɢ ɪɚɫɫɦɚɬɪɢɜɚɸɬɫɹ 
ɜɨ ɜɡɚɢɦɨɫɜɹɡɢ. 

Ⱦɥɹ ɨɪɝɚɧɨɜ ɜɥɚɫɬɢ: ɭɜɟɥɢɱɢɜɚɟɬɫɹ ɤɨɥɢ-
ɱɟɫɬɜɨ ɧɚɥɨɝɨɩɥɚɬɟɥɶɳɢɤɨɜ ɢ ɧɚɥɨɝɨɨɛɥɚɝɚɟ-
ɦɚɹ ɛɚɡɚ (ɰɟɧɬɪɵ ɭɩɪɚɜɥɟɧɢɹ ɦɚɥɵɦ ɢ ɫɪɟɞɧɢɦ 
ɛɢɡɧɟɫɨɦ, ɤɚɤ ɩɪɚɜɢɥɨ, ɧɚɯɨɞɹɬɫɹ ɧɚ ɬɨɣ ɠɟ 
ɬɟɪɪɢɬɨɪɢɢ, ɜ ɨɬɥɢɱɢɟ ɨɬ ɜɟɪɬɢɤɚɥɶɧɵɯ ɤɨɪɩɨ-
ɪɚɰɢɣ), ɩɨɹɜɥɹɟɬɫɹ ɭɞɨɛɧɵɣ ɢɧɫɬɪɭɦɟɧɬ ɞɥɹ 
ɜɡɚɢɦɨɞɟɣɫɬɜɢɹ, ɫɧɢɠɚɟɬɫɹ ɡɚɜɢɫɢɦɨɫɬɶ ɨɬ ɨɬ-
ɞɟɥɶɧɵɯ ɛɢɡɧɟɫ-ɝɪɭɩɩ, ɩɨɹɜɥɹɸɬɫɹ ɨɫɧɨɜɚɧɢɹ 
ɞɥɹ ɞɢɜɟɪɫɢɮɢɤɚɰɢɢ ɷɤɨɧɨɦɢɱɟɫɤɨɝɨ ɪɚɡɜɢɬɢɹ 
ɬɟɪɪɢɬɨɪɢɢ. Ⱦɥɹ ɛɢɡɧɟɫɚ: ɭɥɭɱɲɚɟɬɫɹ ɤɚɞɪɨɜɚɹ 
ɢɧɮɪɚɫɬɪɭɤɬɭɪɚ ɢ ɭɫɥɨɜɢɹ ɞɥɹ ɢɫɫɥɟɞɨɜɚɧɢɣ, 
ɪɚɡɪɚɛɨɬɨɤ, ɫɧɢɠɚɸɬɫɹ ɢɡɞɟɪɠɤɢ, ɩɨɹɜɥɹɸɬɫɹ 

ɜɨɡɦɨɠɧɨɫɬɢ ɞɥɹ ɛɨɥɟɟ ɭɫɩɟɲɧɨɝɨ ɜɵɯɨɞɚ ɧɚ 
ɦɟɠɞɭɧɚɪɨɞɧɵɟ ɪɵɧɤɢ.

ɇɟɨɛɯɨɞɢɦɨɫɬɶ ɢ ɡɧɚɱɢɦɨɫɬɶ ɩɪɢɦɟɧɟɧɢɹ ɜ 
ɫɬɪɭɤɬɭɪɟ ɪɟɝɢɨɧɚɥɶɧɨɝɨ ȺɉɄ ɤɥɚɫɬɟɪɧɵɯ ɬɟɯ-
ɧɨɥɨɝɢɣ ɩɨɞɬɜɟɪɠɞɚɟɬɫɹ ɬɚɤɢɦɢ ɢɡɜɟɫɬɧɵɦɢ ɜ 
ɦɢɪɟ ɩɪɨɟɤɬɚɦɢ, ɤɚɤ ɜɢɧɨɞɟɥɶɱɟɫɤɢɟ ɤɥɚɫɬɟɪɵ 
ɜ Ʉɚɥɢɮɨɪɧɢɢ (ɋɒȺ) ɢ Ȼɚɞɟɦ-ȼɸɪɬɟɦɛɟɪɝɟ 
(Ƚɟɪɦɚɧɢɹ), ɫɨɟɜɨ-ɤɭɤɭɪɭɡɧɵɣ ɢ ɡɟɪɧɨɜɨɣ ɩɨɹɫɚ 
ɤɥɚɫɬɟɪɨɜ ɜ ɋɒȺ ɢ Ʉɚɧɚɞɟ, ɤɥɚɫɬɟɪɵ ɩɨ ɩɪɨ-
ɢɡɜɨɞɫɬɜɭ ɫɵɪɚ, ɲɨɤɨɥɚɞɚ ɜ ɒɜɟɣɰɚɪɢɢ ɢ ɬ. ɩ. 
ɋɥɟɞɨɜɚɬɟɥɶɧɨ, ɜ ɪɚɦɤɚɯ ɩɪɨɞɭɤɬɨɜɨɝɨ ɩɨɞɤɨɦɩ-
ɥɟɤɫɚ (ɫɜɟɤɥɨɫɚɯɚɪɧɨɝɨ, ɡɟɪɧɨɜɨɝɨ, ɦɹɫɧɨɝɨ, ɦɨ-
ɥɨɱɧɨɝɨ ɢ ɩɪ.) ɪɟɝɢɨɧɚɥɶɧɨɝɨ ȺɉɄ ɧɟɨɛɯɨɞɢɦɨ 
ɫɨɡɞɚɬɶ ɤɨɧɤɭɪɟɧɬɨɫɩɨɫɨɛɧɵɟ ɤɥɚɫɬɟɪɵ ɧɚ ɛɚɡɟ 
ɫɟɥɶɫɤɨɯɨɡɹɣɫɬɜɟɧɧɵɯ ɢ ɩɟɪɟɪɚɛɚɬɵɜɚɸɳɢɯ 
ɩɪɟɞɩɪɢɹɬɢɣ (ɷɤɨɧɨɦɢɱɟɫɤɨɟ ɹɞɪɨ), ɚ ɡɚɬɟɦ ɧɚ 
ɭɪɨɜɧɟ ȺɉɄ Ɋɨɫɫɢɢ — ɦɟɠɪɟɝɢɨɧɚɥɶɧɵɟ ɷɤɨ-
ɧɨɦɢɱɟɫɤɢɟ ɤɥɚɫɬɟɪɵ. ɉɪɢ ɷɬɨɦ ɷɤɨɧɨɦɢɱɟɫɤɨɟ 
ɹɞɪɨ ɜ ɪɟɝɢɨɧɚɯ ɩɪɟɞɫɬɚɜɥɹɟɬ ɫɨɜɨɤɭɩɧɨɫɬɶ ɩɨ-
ɥɸɫɨɜ ɪɨɫɬɚ. Ɍɟɪɪɢɬɨɪɢɢ ɪɟɝɢɨɧɚɥɶɧɨɝɨ ɷɤɨɧɨ-
ɦɢɱɟɫɤɨɝɨ ɩɪɨɫɬɪɚɧɫɬɜɚ, ɝɞɟ ɧɚɯɨɞɹɬɫɹ ɩɪɨɢɡ-
ɜɨɞɢɬɟɥɢ ɫɵɪɶɹ ɢ ɩɟɪɟɪɚɛɨɬɱɢɤɢ, ɜɵɫɬɭɩɚɸɬ ɜ 
ɤɚɱɟɫɬɜɟ ɩɨɥɸɫɨɜ ɤɨɧɰɟɧɬɪɚɰɢɢ ɮɚɤɬɨɪɨɜ ɩɪɨ-
ɢɡɜɨɞɫɬɜɚ ɢ ɤɚɩɢɬɚɥɚ, ɨɛɟɫɩɟɱɢɜɚɸɳɢɯ ɷɮɮɟɤ-
ɬɢɜɧɭɸ ɨɬɞɚɱɭ ɢɧɜɟɫɬɢɰɢɣ ɜ ɝɪɚɧɢɰɚɯ ɞɚɧɧɨɝɨ 
ɪɟɝɢɨɧɚ ɜ ɰɟɥɨɦ ɢ ɤɥɚɫɬɟɪɚ — ɜ ɱɚɫɬɧɨɫɬɢ.

Ʉɥɚɫɬɟɪɢɡɚɰɢɹ ɪɨɫɫɢɣɫɤɨɣ ɷɤɨɧɨɦɢɤɢ ɧɚ 
ɭɪɨɜɧɟ ɩɪɨɞɭɤɬɨɜɵɯ ɩɨɞɤɨɦɩɥɟɤɫɨɜ ȺɉɄ ɪɟɝɢ-

Рис. 2. Продуктовый кластер системы регионального АПК
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ɨɧɨɜ ɹɜɥɹɟɬɫɹ ɨɛɴɟɤɬɢɜɧɨɣ ɧɟɨɛɯɨɞɢɦɨɫɬɶɸ ɜ 
ɭɫɥɨɜɢɹɯ ɤɪɢɡɢɫɚ ɞɥɹ ɨɛɟɫɩɟɱɟɧɢɹ ɩɪɨɞɨɜɨɥɶɫ-
ɬɜɟɧɧɨɣ ɛɟɡɨɩɚɫɧɨɫɬɢ ɢ ɞɥɹ ɭɤɪɟɩɥɟɧɢɹ ɤɚɤ ɪɟ-
ɝɢɨɧɚɥɶɧɨɣ, ɬɚɤ ɢ ɧɚɰɢɨɧɚɥɶɧɨɣ ɤɨɧɤɭɪɟɧɬɨɫ-
ɩɨɫɨɛɧɨɫɬɢ, ɩɨɫɤɨɥɶɤɭ ɩɪɨɞɭɤɬɨɜɵɟ ɤɥɚɫɬɟɪɵ 
ɩɪɟɞɫɬɚɜɥɹɸɬ ɫɨɛɨɣ ɨɩɬɢɦɚɥɶɧɨɟ ɫɨɱɟɬɚɧɢɟ 
ɪɵɧɨɱɧɵɯ ɜɨɡɦɨɠɧɨɫɬɟɣ ɫɚɦɨɪɟɝɭɥɢɪɨɜɚɧɢɹ ɫ 
ɜɨɡɦɨɠɧɨɫɬɹɦɢ ɝɨɫɭɞɚɪɫɬɜɟɧɧɨɝɨ ɜɨɡɞɟɣɫɬɜɢɹ. 
ȼɵɡɵɜɚɟɦɵɣ ɬɚɤɢɦ ɜɡɚɢɦɨɞɟɣɫɬɜɢɟɦ ɫɢɧɟɪ-
ɝɟɬɢɱɟɫɤɢɣ ɷɮɮɟɤɬ ɫɩɨɫɨɛɟɧ ɜɵɹɜɢɬɶ ɧɨɜɵɟ ɢ 
ɭɤɪɟɩɢɬɶ ɬɪɚɞɢɰɢɨɧɧɵɟ ɬɨɱɤɢ ɪɨɫɬɚ ɷɤɨɧɨɦɢɤɢ 
ɪɟɝɢɨɧɚ.

ɇɚɭɤɚ ɢ ɩɪɚɤɬɢɤɚ ɞɨɤɚɡɵɜɚɸɬ, ɱɬɨ ɮɨɪɦɢɪɨ-
ɜɚɧɢɟ ɪɟɝɢɨɧɚɥɶɧɵɯ ɷɤɨɧɨɦɢɱɟɫɤɢɯ ɤɥɚɫɬɟɪɨɜ ɜ 
ȺɉɄ ɢɦɟɟɬ ɷɤɨɧɨɦɢɱɟɫɤɭɸ ɢ ɫɨɰɢɚɥɶɧɭɸ ɰɟɥɟ-
ɫɨɨɛɪɚɡɧɨɫɬɶ, ɭɱɢɬɵɜɚɹ ɨɬɫɬɚɜɚɧɢɟ ɪɨɫɫɢɣɫɤɨɝɨ 
ɫɟɥɶɫɤɨɝɨ ɯɨɡɹɣɫɬɜɚ ɜ ɭɪɨɜɧɟ ɢɧɬɟɧɫɢɜɧɨɫɬɢ ɢ 
ɷɮɮɟɤɬɢɜɧɨɫɬɢ. ɇɚɦɢ ɩɪɨɜɟɞɟɧɵ ɧɚɭɱɧɵɟ ɢɫ-
ɫɥɟɞɨɜɚɧɢɹ ɢ ɦɨɞɟɥɶɧɵɟ ɪɚɡɪɚɛɨɬɤɢ ɤɥɚɫɬɟɪɢ-
ɡɚɰɢɢ ɪɟɝɢɨɧɚɥɶɧɨɣ ɷɤɨɧɨɦɢɤɢ ɢ ɮɨɪɦɢɪɨɜɚɧɢɹ 
ɪɟɝɢɨɧɚɥɶɧɵɯ ɚɝɪɨɩɪɨɦɵɲɥɟɧɧɵɯ ɤɥɚɫɬɟɪɨɜ. ȼ 
Ⱥɥɬɚɣɫɤɨɦ ɤɪɚɟ ɚɤɬɢɜɧɨ ɮɭɧɤɰɢɨɧɢɪɭɸɬ ɛɢɨ-
ɮɚɪɦɚɰɟɜɬɢɱɟɫɤɢɣ, ɦɟɞɢɰɢɧɫɤɢɣ, ɦɚɲɢɧɨɫɬɪɨ-
ɢɬɟɥɶɧɵɣ ɤɥɚɫɬɟɪɵ. ȼ ɫɬɚɞɢɢ ɦɨɞɟɥɶɧɵɯ ɪɚɡ-
ɪɚɛɨɬɨɤ ɢ ɨɪɝɚɧɢɡɚɰɢɢ ɩɪɨɞɭɤɬɨɜɵɟ ɤɥɚɫɬɟɪɵ 
ɫɚɞɨɜɨɞɫɬɜɚ, ɫɜɟɤɥɨɫɚɯɚɪɧɨɝɨ ɩɪɨɢɡɜɨɞɫɬɜɚ, 
ɡɟɪɧɨɩɪɨɞɭɤɬɨɜɵɣ, ɚɝɪɨɬɭɪɢɫɬɢɱɟɫɤɢɣ.

ɉɨ ɧɚɲɟɦɭ ɦɧɟɧɢɸ, ɤɥɚɫɬɟɪɧɵɣ ɩɨɞɯɨɞ 
ɨɫɧɨɜɵɜɚɟɬɫɹ ɧɚ ɭɱɟɬɟ ɩɨɥɨɠɢɬɟɥɶɧɵɯ ɫɢɧɟɪ-
ɝɟɬɢɱɟɫɤɢɯ ɷɮɮɟɤɬɨɜ ɪɟɝɢɨɧɚɥɶɧɨɣ ɚɝɥɨɦɟɪɚ-
ɰɢɢ, ɬ. ɟ. ɛɥɢɡɨɫɬɢ ɩɨɬɪɟɛɢɬɟɥɹ ɢ ɩɪɨɢɡɜɨɞɢ-
ɬɟɥɹ, ɫɟɬɟɜɵɯ ɷɮɮɟɤɬɚɯ, ɞɢɮɮɭɡɢɢ ɡɧɚɧɢɣ ɢ 
ɭɦɟɧɢɣ ɡɚ ɫɱɟɬ ɦɢɝɪɚɰɢɢ ɩɟɪɫɨɧɚɥɚ ɢ ɜɵɞɟɥɟ-
ɧɢɹ ɛɢɡɧɟɫɚ.

Ⱥɥɬɚɣɫɤɢɣ Ȼɢɨɮɚɪɦɚɰɟɜɬɢɱɟɫɤɢɣ ɤɥɚɫɬɟɪ 
(ȺȻɎɄ) — «Altaibio» ɩɪɟɞɩɨɥɚɝɚɟɬ ɜɵɞɟɥɟɧɢɟ 
ɹɞɪɚ (ɜɧɭɬɪɟɧɧɟɝɨ ɤɨɧɬɭɪɚ), ɜ ɫɨɫɬɚɜ ɤɨɬɨɪɨɝɨ 
ɜɯɨɞɹɬ ɁȺɈ «ɗɜɚɥɚɪ» ɢ ɁȺɈ «Ⱥɥɬɚɣɜɢɬɚɦɢɧɵ» 
ɢ ɞɪɭɝɢɟ ɭɱɚɫɬɧɢɤɢ, ɚ ɬɚɤɠɟ ɜɧɟɲɧɟɝɨ ɨɤɪɭɠɟ-
ɧɢɹ (ɜɧɟɲɧɟɝɨ ɤɨɧɬɭɪɚ).

ȼɵɫɲɢɦ ɪɭɤɨɜɨɞɹɳɢɦ ɨɪɝɚɧɨɦ ȺȻɎɄ ɹɜɥɹ-
ɟɬɫɹ ɨɛɳɟɟ ɫɨɛɪɚɧɢɟ ɱɥɟɧɨɜ ɤɥɚɫɬɟɪɚ. Ɉɫɧɨɜɧɚɹ 
ɮɭɧɤɰɢɹ ɨɛɳɟɝɨ ɫɨɛɪɚɧɢɹ — ɨɛɟɫɩɟɱɟɧɢɟ ɫɨɛ-
ɥɸɞɟɧɢɹ ɩɚɪɬɧɟɪɫɬɜɨɦ ɰɟɥɟɣ, ɜ ɢɧɬɟɪɟɫɚɯ ɤɨ-
ɬɨɪɵɯ ɨɧɨ ɛɵɥɨ ɫɨɡɞɚɧɨ. Ⱦɥɹ ɪɭɤɨɜɨɞɫɬɜɚ ɞɟ-
ɹɬɟɥɶɧɨɫɬɶɸ ȺȻɎɄ ɜ ɩɟɪɢɨɞ ɦɟɠɞɭ ɫɨɡɵɜɚɦɢ 
ɨɛɳɟɝɨ ɫɨɛɪɚɧɢɹ ɢɡɛɢɪɚɟɬɫɹ ɩɪɚɜɥɟɧɢɟ ɤɥɚɫ-
ɬɟɪɚ — ɩɨɫɬɨɹɧɧɨ ɞɟɣɫɬɜɭɸɳɢɣ ɤɨɥɥɟɝɢɚɥɶɧɵɣ 
ɨɪɝɚɧ ɭɩɪɚɜɥɟɧɢɹ (ɩɨ ɞɚɧɧɵɦ ɫɚɣɬɚ Ⱥɥɬɚɣɫɤɨɝɨ 
ɛɢɨɮɚɪɦɚɰɟɜɬɢɱɟɫɤɨɝɨ ɤɥɚɫɬɟɪɚ «Altaibio» — 
http://www.altaybio.ru) ɞɥɹ ɭɱɚɫɬɧɢɤɨɜ ɤɥɚɫɬɟɪɚ 
«Ⱥltaibio» ɫɭɳɟɫɬɜɭɸɬ ɞɜɟ ɨɫɧɨɜɧɵɟ ɡɚɞɚɱɢ.

ɉɟɪɜɚɹ — ɫɨɡɞɚɬɶ ɩɨɪɬɮɟɥɶ ɤɚɱɟɫɬɜɟɧɧɵɯ 
ɪɨɫɫɢɣɫɤɢɯ ɞɠɟɧɟɪɢɤɨɜ. ȼɬɨɪɚɹ ɡɚɞɚɱɚ ɫɜɹɡɚɧɚ 
ɫ ɩɨɥɭɱɟɧɢɟɦ ɚɛɫɨɥɸɬɧɨ ɧɨɜɵɯ ɥɟɤɚɪɫɬɜɟɧɧɵɯ 
ɫɪɟɞɫɬɜ.

ɋɬɪɭɤɬɭɪɧɨ ɩɪɨɢɡɜɨɞɫɬɜɨ ɤɥɚɫɬɟɪɚ ɫɨɫɬɨɢɬ 
ɢɡ ɬɪɟɯ ɤɨɦɩɨɧɟɧɬɨɜ: ɯɢɦɢɤɨ-ɮɚɪɦɚɰɟɜɬɢɱɟɫ-
ɤɨɟ ɩɪɨɢɡɜɨɞɫɬɜɨ; ɛɢɨɮɚɪɦɚɰɟɜɬɢɱɟɫɤɨɟ ɩɪɨ-
ɢɡɜɨɞɫɬɜɨ; ɩɪɨɢɡɜɨɞɫɬɜɨ ɩɪɨɞɭɤɬɨɜ ɩɢɬɚɧɢɹ ɫ 
ɡɚɞɚɧɧɵɦɢ ɩɨɥɟɡɧɵɦɢ ɫɜɨɣɫɬɜɚɦɢ. ɉɪɢɛɵɥɶ ɨɬ 
ɩɪɨɢɡɜɨɞɫɬɜɚ ɬɨɥɶɤɨ ɨɞɧɨɝɨ ɧɨɜɨɝɨ ɩɪɟɩɚɪɚɬɚ 
«Ɇɚɥɚɜɢɬ» ɫɨɫɬɚɜɢɥɚ ɜ 2009 ɝ. — 34,1 ɦɥɧ ɪɭɛ., ɜ 
2008 ɝ. — 33,8 ɦɥɧ ɪɭɛ., ɜ 2007 ɝ. — 24,6 ɦɥɧ ɪɭɛ. 
ɋɭɦɦɚɪɧɚɹ ɩɪɢɛɵɥɶ ɞɨ ɧɚɥɨɝɨɨɛɥɨɠɟɧɢɹ, ɩɨɥɭ-
ɱɟɧɧɚɹ ɩɪɢ ɩɪɨɢɡɜɨɞɫɬɜɟ ɩɪɟɩɚɪɚɬɚ «Ɇɚɥɚɜɢɬ», 
ɪɚɜɧɚ 168 ɦɥɧ ɪɭɛ.

ȿɫɬɟɫɬɜɟɧɧɵɦɢ ɤɨɧɤɭɪɟɧɬɧɵɦɢ ɩɪɟɢɦɭɳɟɫ-
ɬɜɚɦɢ ɤɥɚɫɬɟɪɚ ɹɜɥɹɸɬɫɹ ɛɢɨɮɚɪɦɚɰɟɜɬɢɤɚ ɢ 
ɛɢɨɩɚɪɚɮɚɪɦɚɰɟɜɬɢɤɚ — ɧɚɩɪɚɜɥɟɧɢɹ, ɨɫɧɨ-
ɜɚɧɧɵɟ ɧɚ ɢɫɩɨɥɶɡɨɜɚɧɢɢ ɭɧɢɤɚɥɶɧɵɯ ɩɪɢɪɨɞ-
ɧɵɯ ɪɟɫɭɪɫɨɜ Ⱥɥɬɚɹ. ȼ ɩɪɨɢɡɜɨɞɫɬɜɟ ɩɪɟɩɚɪɚɬɚ 
«Ɇɚɥɚɜɢɬ» ɢɫɩɨɥɶɡɨɜɚɧɵ ɊɂȾ (ɪɟɡɭɥɶɬɚɬɵ ɢɧ-
ɧɨɜɚɰɢɨɧɧɨɣ ɞɟɹɬɟɥɶɧɨɫɬɢ, ɩɚɬɟɧɬɵ ɧɚ ɢɡɨɛɪɟ-
ɬɟɧɢɟ) ɭɱɚɫɬɧɢɤɨɜ ɤɥɚɫɬɟɪɚ.

Ɂɚɞɚɱɢ ɪɚɡɜɢɬɢɹ ȺȻɎɄ ɬɟɫɧɨ ɫɜɹɡɚɧɵ ɫɨ 
ɋɬɪɚɬɟɝɢɟɣ ɪɚɡɜɢɬɢɹ ɮɚɪɦɚɰɟɜɬɢɱɟɫɤɨɣ ɩɪɨ-
ɦɵɲɥɟɧɧɨɫɬɢ ɊɎ «Ɏɚɪɦɚ-2020», ɜ ɫɨɨɬɜɟɬɫ-
ɬɜɢɢ ɫ ɤɨɬɨɪɨɣ Ⱥɥɬɚɣɫɤɢɣ ɤɪɚɣ ɨɬɧɨɫɢɬɫɹ ɤ ɡɧɚ-
ɱɢɦɵɦ ɪɟɝɢɨɧɚɦ ɜ ɫɮɟɪɟ ɩɪɨɢɡɜɨɞɫɬɜɚ ɮɚɪɦɚ-
ɰɟɜɬɢɱɟɫɤɨɣ ɩɪɨɞɭɤɰɢɢ (ɩɨ ɞɚɧɧɵɦ Ⱥɥɬɚɣɫɤɨɝɨ 
ɛɢɨɮɚɪɦɚɰɟɜɬɢɱɟɫɤɨɝɨ ɤɥɚɫɬɟɪɚ «Altaibio» — 
http://www.altaybio.ru).

Ʉɨɧɤɭɪɟɧɬɧɵɟ ɩɪɟɢɦɭɳɟɫɬɜɚ ȺȻɎɄ ɩɪɟɞ-
ɫɬɚɜɥɟɧɵ ɧɚ ɪɢɫ. 3.

Ƚɥɚɜɧɨɟ, ɱɬɨ ɞɚɸɬ ɤɥɚɫɬɟɪɵ — ɷɬɨ ɜɨɡɦɨɠ-
ɧɨɫɬɶ ɞɥɹ ɛɢɡɧɟɫɚ ɢ ɞɥɹ ɷɤɨɧɨɦɢɤɢ ɪɟɝɢɨɧɚ ɪɚɡ-
ɜɢɜɚɬɶɫɹ ɢɧɧɨɜɚɰɢɨɧɧɨ, ɚ ɧɟ ɩɨ ɢɧɟɪɰɢɢ. Ⱦɥɹ 
ɛɢɡɧɟɫɚ ɤɥɚɫɬɟɪ — ɷɬɨ ɪɟɚɥɶɧɚɹ ɜɨɡɦɨɠɧɨɫɬɶ 
ɨɛɟɫɩɟɱɢɬɶ ɫɟɛɟ ɤɨɧɤɭɪɟɧɬɨɫɩɨɫɨɛɧɨɫɬɶ ɜ ɛɭ-
ɞɭɳɟɦ, ɩɪɢɜɥɟɱɟɧɢɟ ɢɧɜɟɫɬɢɰɢɣ. Ɉɞɧɚɤɨ ɜɚɠɧɨ 
ɩɨɧɢɦɚɬɶ, ɱɬɨ ɤɥɚɫɬɟɪɵ ɦɨɝɭɬ ɩɪɢɧɟɫɬɢ ɪɟɡɭɥɶ-
ɬɚɬɵ ɬɨɥɶɤɨ ɬɨɝɞɚ, ɤɨɝɞɚ ɨɧɢ ɜɩɢɫɚɧɵ ɜ ɛɨɥɟɟ 
ɲɢɪɨɤɢɣ ɤɨɧɬɟɤɫɬ ɫɬɪɚɬɟɝɢɣ ɪɟɝɢɨɧɚɥɶɧɨɝɨ 
ɪɚɡɜɢɬɢɹ.

ɉɪɨɜɟɞɟɧɧɵɟ ɢɫɫɥɟɞɨɜɚɧɢɹ ɞɨɤɚɡɵɜɚɸɬ, ɱɬɨ 
ɨɪɝɚɧɢɡɚɰɢɹ ɢɧɬɟɝɪɢɪɨɜɚɧɧɵɯ ɫɬɪɭɤɬɭɪ ɧɚ ɨɫ-
ɧɨɜɟ ɤɥɚɫɬɟɪɧɨɝɨ ɩɨɞɯɨɞɚ ɫɩɨɫɨɛɫɬɜɭɟɬ ɪɚɡɜɢ-
ɬɢɸ ɢɧɧɨɜɚɰɢɨɧɧɵɯ ɩɪɨɰɟɫɫɨɜ, ɭɥɭɱɲɟɧɢɸ ɢɧ-
ɜɟɫɬɢɰɢɨɧɧɨɝɨ ɤɥɢɦɚɬɚ ɨɬɪɚɫɥɟɣ ɩɪɨɞɭɤɬɨɜɨɝɨ 
ɩɨɞɤɨɦɩɥɟɤɫɚ ȺɉɄ ɪɟɝɢɨɧɚ, ɬ. ɟ. ɩɨɜɵɲɟɧɢɸ 
ɟɝɨ ɤɨɧɤɭɪɟɧɬɨɫɩɨɫɨɛɧɨɫɬɢ.

ɋ ɰɟɥɶɸ ɨɩɪɟɞɟɥɟɧɢɹ ɤɨɧɤɪɟɬɧɵɯ ɪɟɡɭɥɶɬɚ-
ɬɨɜ ɤɥɚɫɬɟɪɧɨɣ ɩɨɥɢɬɢɤɢ ɪɚɡɪɚɛɚɬɵɜɚɸɬɫɹ ɦɟ-
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ɬɨɞɨɥɨɝɢɱɟɫɤɢɟ ɩɨɞɯɨɞɵ. ɉɪɨɝɪɚɦɦɧɨ-ɰɟɥɟɜɨɟ 
ɭɩɪɚɜɥɟɧɢɟ ɧɚ ɨɫɧɨɜɟ ɤɥɚɫɬɟɪɧɨɝɨ ɩɨɞɯɨɞɚ ɩɪɟɞ-
ɩɨɥɚɝɚɟɬ ɤɥɚɫɬɟɪɧɵɣ ɚɧɚɥɢɡ [1]. ɉɪɢɦɟɧɟɧɢɟ 
ɤɥɚɫɬɟɪɧɨɝɨ ɚɧɚɥɢɡɚ ɩɨɡɜɨɥɹɟɬ ɪɚɫɫɦɚɬɪɢɜɚɬɶ 
ɞɨɫɬɚɬɨɱɧɨ ɛɨɥɶɲɨɣ ɨɛɴɟɦ ɢɧɮɨɪɦɚɰɢɢ: ɭɥɭɱ-
ɲɟɧɢɟ ɨɫɧɨɜɧɵɯ ɩɨɤɚɡɚɬɟɥɟɣ ɩɪɨɢɡɜɨɞɫɬɜɟɧɧɨ-
ɯɨɡɹɣɫɬɜɟɧɧɨɣ ɞɟɹɬɟɥɶɧɨɫɬɢ (ɨɛɴɟɦ ɪɟɚɥɢɡɚɰɢɢ, 
ɪɟɧɬɚɛɟɥɶɧɨɫɬɶ, ɮɨɧɞɨɨɬɞɚɱɚ ɢ ɞɪ.); ɭɜɟɥɢɱɟɧɢɟ 
ɨɛɴɟɦɚ ɧɚɥɨɝɨɜɵɯ ɩɨɫɬɭɩɥɟɧɢɣ; ɭɜɟɥɢɱɟɧɢɟ 
ɨɛɴɟɦɚ ɩɪɢɜɥɟɤɚɟɦɵɯ ɢɧɜɟɫɬɢɰɢɣ, ɜ ɬ. ɱ. ɡɚɪɭ-
ɛɟɠɧɵɯ; ɭɜɟɥɢɱɟɧɢɟ ɤɨɥɢɱɟɫɬɜɚ ɩɪɟɞɩɪɢɹɬɢɣ 
ɢ ɨɪɝɚɧɢɡɚɰɢɣ, ɭɱɚɫɬɜɭɸɳɢɯ ɜ ɤɥɚɫɬɟɪɟ; ɭɜɟ-
ɥɢɱɟɧɢɟ ɞɨɥɢ ɦɚɥɵɯ ɢ ɫɪɟɞɧɢɯ ɩɪɟɞɩɪɢɹɬɢɣ ɜ 
ɤɥɚɫɬɟɪɟ; ɞɨɥɢ  ɢɧɬɟɥɥɟɤɬɭɚɥɶɧɨɝɨ ɩɪɨɞɭɤɬɚ ɜ 
ɩɪɨɞɭɤɰɢɢ ɤɥɚɫɬɟɪɚ; ɤɨɥɢɱɟɫɬɜɚ ɤɜɚɥɢɮɢɰɢɪɨ-
ɜɚɧɧɵɯ ɪɚɛɨɱɢɯ ɦɟɫɬ; ɞɪɭɝɢɟ, ɜ ɡɚɜɢɫɢɦɨɫɬɢ ɨɬ 
ɩɚɪɚɦɟɬɪɨɜ ɪɚɡɜɢɜɚɟɦɨɝɨ ɤɥɚɫɬɟɪɚ ɢ ɩɨɫɬɚɜɥɟɧ-
ɧɵɯ ɡɚɞɚɱ.

ȼ ɤɥɚɫɬɟɪɧɨɦ ɚɧɚɥɢɡɟ ɩɪɢɦɟɧɹɸɬɫɹ, ɧɚɪɹɞɭ 
ɫ ɬɪɚɞɢɰɢɨɧɧɵɦɢ, ɷɤɨɧɨɦɢɤɨ-ɦɚɬɟɦɚɬɢɱɟɫɤɢɟ 

ɦɟɬɨɞɵ, ɜ ɬɨɦ ɱɢɫɥɟ — ɦɚɬɟɦɚɬɢɱɟɫɤɨɣ ɫɬɚɬɢɫ-
ɬɢɤɢ, ɨɩɬɢɦɢɡɚɰɢɨɧɧɵɟ, ɩɨɫɬɪɨɟɧɢɹ ɞɟɧɞɪɨ-
ɝɪɚɦɦ ɧɚ ɨɫɧɨɜɟ ɢɞɟɨɥɨɝɢɢ ɦɟɠɨɬɪɚɫɥɟɜɨɝɨ 
ɛɚɥɚɧɫɚ. ȼ ɩɪɨɰɟɫɫɟ ɤɥɚɫɬɟɪɧɨɝɨ ɚɧɚɥɢɡɚ ɜ 
ɫɮɟɪɟ ȺɉɄ ɢ ɫɟɥɶɫɤɨɝɨ ɯɨɡɹɣɫɬɜɚ ɩɪɨɢɫɯɨɞɢɬ 
ɭɱɟɬ ɬɚɤɢɯ ɩɨɤɚɡɚɬɟɥɟɣ, ɤɚɤ ɤɚɱɟɫɬɜɨ ɩɨɱɜɵ ɢ 
ɢɡɦɟɧɟɧɢɹ ɫɩɪɨɫɚ ɢ ɜɥɢɹɧɢɟ ɢɯ ɧɚ ɪɚɡɦɟɳɟ-
ɧɢɟ ɩɪɨɢɡɜɨɞɫɬɜɚ ɢ ɫɩɟɰɢɚɥɢɡɚɰɢɸ. Ɍɚɤɠɟ 
ɨɫɭɳɟɫɬɜɥɹɟɬɫɹ ɚɧɚɥɢɡ ɨɫɬɚɥɶɧɵɯ ɭɫɥɨɜɢɣ, ɜ 
ɱɚɫɬɧɨɫɬɢ ɫɨɜɨɤɭɩɧɨɝɨ ɜɥɢɹɧɢɹ ɫɩɪɨɫɚ ɢ ɩɪɟɞ-
ɥɨɠɟɧɢɹ, ɦɟɫɬɧɵɯ ɪɚɡɥɢɱɢɣ ɜ ɨɩɥɚɬɟ ɬɪɭɞɚ ɢ ɜ 
ɰɟɧɚɯ, ɫɢɫɬɟɦɵ ɩɨɤɚɡɚɬɟɥɟɣ, ɩɪɢ ɤɨɬɨɪɨɣ ɭɱɢ-
ɬɵɜɚɟɬɫɹ ɜɫɹ ɫɨɜɨɤɭɩɧɨɫɬɶ ɮɚɤɬɨɪɨɜ ɪɚɡɦɟɳɟ-
ɧɢɹ ɩɪɨɢɡɜɨɞɫɬɜɚ. 

ȼ ɢɬɨɝɟ ɩɪɢɦɟɧɟɧɢɟ ɤɥɚɫɬɟɪɧɨɝɨ ɩɨɞɯɨɞɚ ɢ 
ɤɥɚɫɬɟɪɧɨɝɨ ɚɧɚɥɢɡɚ ɩɨɡɜɨɥɹɟɬ ɨɛɟɫɩɟɱɢɬɶ ɷɮ-
ɮɟɤɬɢɜɧɨɟ ɭɩɪɚɜɥɟɧɢɟ ɫɬɪɚɬɟɝɢɱɟɫɤɢɦ ɪɚɡɜɢ-
ɬɢɟɦ ɷɤɨɧɨɦɢɤɢ ɪɟɝɢɨɧɚ.
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cluster approach to realIzatIon of InnovatIon developMent 
strategy for the agroIndustrIal coMpleX of the regIon

This paper reviews cluster approach as an innovative management technology for the regional econ-
omy. The results of studying the theory and practice of clustering of the regional economy, the formation 
of agribusiness and food clusters in agribusiness are presented. Basic features and operation of the cluster 
systems are revealed and distinguished from other forms of cooperative and economic interactions be-
tween small and big business features, motivational components of integration into clusters. 

On the basis of scientiic propositions, a model of regional economic clusters is formulated; speciic 
territorial distribution and level of aggregation of clusters in the agricultural sector were distinguished.

It is proposed to refer agroindustrial clusters to the clusters that represent the associations of organiza-
tion of various ields in a single reproduction cycle from raw material to inished products sales including 
all stages of reproduction on the basis of innovation and investment activity. 

A structuring work on principles of agro-clusters was held, sustainable competitive advantage and the 
formation mechanisms of the development of agro-industrial clusters have been grounded.

Keywords: agroindustrial complex, agroindustrial and grocery clusters

In the current economic conditions, the regional 
development strategies are basing on the achieve-
ments of science and innovation technologies. In 
this case the cluster approach is seen as an inno-
vative technology of the regional economy man-
agement. According to M. Porter, whose theory of 
clustering was the most complete and has a system-
atic form, in the modern economy, especially in the 
context of globalization, the traditional division into 
sectors of the industry loses its relevance an clusters 
come irst [4].

M. Porter believes that the country's competi-
tiveness should be viewed through the lens of in-
ternational competitiveness, not its individual irms 
but clusters — merges of various industries, and the 
ability of these clusters to effectively use internal 
resources is of fundamental importance [5].

The main result of the study was the establish-
ment of M. Porter's well-known rhombus of com-
petitive advantages of clusters consisting of four 
determinants: the conditions for the factors of 
production, the state of demand, related and sup-
porting industries, sustainable strategy, structure 
and rivalry (goals, strategies, methods of organi-
zation, management companies and intra-industry 
competition).

In the scientiic literature the main features of the 
cluster can be reduced to the «rule of four C»:

— Concentration of enterprises in one or allied 
industries in a geographic area;

— Competitiveness of their products;
— Competition to win and retain clients;
— Cooperation with a high level of incidence.
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There are three broad deinition of clusters, 
each of which emphasizes the main feature of its 
functioning:

— Regionally limited forms of economic activ-
ity in related sectors, usually tied to particular scien-
tiic institutions;

— Vertical production chain, rather narrowly 
deined sectors in which the related manufacturing 
process forms the core of the cluster;

— A set of sectors on a higher level of aggrega-
tion (e.g. agro-industrial cluster).

In the western economic literature, clusters are 
structured in four groups of models:

1. Concentrated in a limited area competing 
companies that produce differentiated products 
and having a special marketing strategy abroad 
(European model).

2. Set of geographically concentrated irms with 
linked economic relations on the principle of territo-
rial specialization (North American model).

3. Vertically integrated specialized area, es-
tablished under the government's economic policy 
(Asian model).

4. Collection of small irms and organizations, 
centered around the organization of a monopolist, 
specializing in production of semi-inished goods 
by order of the parent organization and competing 
on price and quality for the right to deliver (Japanese 
model).

The irst and second model involve intra-com-
petition as the impulse of development, the third — 
the leading and guiding role of the state, the fourth 
— the competition within the originally speciied 
direction of development of the organization. 

For a cluster the presence of competition of mo-
nopolies is requiredand the principle of free pricing, 
stability and responsibility of entrepreneurs. Acting 
as an integration mechanism, it allows irms to be 
more competitive. 

Unlike other forms of cooperative and eco-
nomic interactions of small and large businesses, 
cluster systems are characterized by the following 
features:

— presence of a large company leader, deining 
long-term economic, innovative and different strat-
egy of the system;

— territorial localization of the bulk of business 
entities — participants in the cluster system;

— stability of economic relations of economic 
entities — participants in a cluster system, the dom-
inant value of these bonds for the majority of its 
members;

— long-term coordination of the interaction of 
participants in the system as part of its production 
programs, innovative processes, the basic control 
systems, quality control etc.;

— factor of orientation on innovations: focus on 
the complex relationships between actors in goods 
and services and the subjects of innovations;

— leading (integrating) factor of the product or 
service. Often, a leading investor creates a cluster 
based on the newly created operating and restruc-
tured enterprises.

In the current economic conditions, it is possi-
ble to achieve business competitiveness, including 
agro-based industries, only through the introduction 
of the reproduction process of science, technology 
and innovation. The big innovation is usually im-
possible to achieve using the aspirations of a single 
business entity, one must bring together resource po-
tential of the business, science, and to some extent, 
the authorities in the framework of the program-
target management. Practice shows that in most 
cases to obtain the necessary results of research and 
development, companies are cooperating in mutu-
ally beneicial forms of joint implementation and 
application of scientiic and technological activities 
of research organizations, universities, other com-
panies in the development and implementation of 
innovations.

The main reasons underlying the innovational 
cooperation are the division of costs, obtaining 
technological knowledge and mutual assistance in 
product development, new technologies, industry 
standards, obtaining additional markets, achieving 
increased speed of the market and others. Higher 
education in many countries provides research serv-
ices in accordance with the power and the necessary 
equipment at much lower prices than commercial 
research organizations. The positive impact of clus-
tering processes in the regions have on small and 
medium businesses. Motivational components for 
integration into the clusters are: 

— survival and stability of development of 
small and medium-sized businesses, access to loans 
guaranteed by the company;

— possibility of using the infrastructure ob- 
jects;

— participation in investment programs and 
projects (including the compensation of costs, fees 
for loans, investments and others).

Studies of the theory and practice of clustering 
the regional economy have enabled determination 
of what are the beneits of the cluster approach at 

Kundius﻿V.﻿A.
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the regional level and the economic viability of 
clusters.

Firstly, regional innovation clusters are based 
on the current stable distribution system for new 
technology, knowledge products, and the so-called 
technological network, which is based on joint the 
research based.

ȼɨ-ɜɬɨɪɵɯ, ɩɪɟɞɩɪɢɹɬɢɹ ɤɥɚɫɬɟɪɚ ɢɦɟɸɬ 
ɞɨɩɨɥɧɢɬɟɥɶɧɵɟ ɤɨɧɤɭɪɟɧɬɧɵɟ ɩɪɟɢɦɭɳɟɫɬɜɚ 
ɡɚ ɫɱɟɬ ɜɨɡɦɨɠɧɨɫɬɢ ɨɫɭɳɟɫɬɜɥɹɬɶ ɜɧɭɬɪɟɧɧɸɸ 
ɫɩɟɰɢɚɥɢɡɚɰɢɸ, ɦɢɧɢɦɢɡɢɪɨɜɚɬɶ ɡɚɬɪɚɬɵ ɧɚ 
ɜɧɟɞɪɟɧɢɟ ɢɧɧɨɜɚɰɢɣ.

Third, an important feature of regional innova-
tion clusters is the presence in their structure of 
lexible business structures — small businesses that 
allow creating innovative growth points of regional 
economy.

Fourth, regional innovation clusters are essen-
tial for the development of small businesses: they 
provide small businesses a high degree of speciali-
zation in servicing speciic business niches, as this 
facilitates access to capital for a large company 
partner, as well as actively taking place to exchange 
ideas and knowledge transfer from professionals to 
entrepreneurs.

Distinctive features of the cluster of other asso-
ciations are as follows:

— legal form — association (commercial part-
nership) — is a voluntary association of individu-

als and (or) legal entities with a view to mutual 
cooperation, while maintaining their autonomy and 
independence;

— achievement of high quality standards;
— orientation of production for export;
— savings in procurement through collaboration 

with suppliers;
— reduction of transaction costs, the redistribu-

tion of production;
— collective brand, the joint distribution 

network;
— interaction of the cluster with the authori- 

ties.
With the cooperation of the regional administra-

tion with enterprises and research institutions, an in-
creasing number of taxpayers and the tax base, there 
is a convenient tool for interaction with business, 
reduced dependency on vertically organized busi-
ness groups, there are grounds for diversiication 
of the economy and solving social problems in the 
regions.

Basing on these scientiic statements and guide-
lines, we formulated a general model of regional 
economic clusters (Fig. 1).

In the proposed model, the following structural 
elements are deined:

1) the core — industrial companies with re-
gional specialization in producing end products, in-
cluding agricultural processing enterprises;

Fig. 1. Model of a regional economic cluster
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2) complementary objects — objects whose ac-
tivities are directly operates the industry;

3) service facilities — objects whose presence is 
required, but their activity is not directly related to 
the functioning of industrial enterprises;

4) supporting objects — objects of the cluster 
which are desirable for the operation of the clus- 
ter.

In turn, it is appropriate to divide regional eco-
nomic clusters into groups of industrial production 
and food clusters. In particular, there is speciic 
spatial location and a higher level of aggregation of 
different clusters in the agricultural sector. It seems 
possible to determine the agro-industrial cluster in 
today's Russia as a combination of spatial organiza-
tion of production and marketing activities in order 
to increase competitiveness and investment activity 
in agriculture and agroindustrial complex.

Agroindustrial clusters are clusters that represent 
the associatiative organizations of various ields in 
a single reproduction cycle from raw material to 
inished products are sold to include all stages of 
reproduction on the basis of innovation and invest-
ment activity.

The purpose of the agro-industry cluster subdi-
vision may be the grocery marketing aspect: reten-
tion of market share, occupation of the free market 
niche in a certain area with a competitor and oth-
ers. As part of the agro-industrial cluster, transport 
companies, manufacturers of agricultural machin-
ery, agricultural and processing organizations must 
be present [3, 4], agro-industrial holding companies 
(corporations), consulting organizations, research 
and design institutes, educational institutions, legal 
institutions, governments and inancial institutions. 

Attempts to establish agro-industrial clusters 
were undertaken in Kaliningrad, Belgorod, Rostov, 
Samara, Krasnoyarsk and Altai territories and some 
other regions of the country. As world practice 
shows, combination into clusters is useful for those 
who work on creation of the inal product. In the tra-
ditional agro-industrial integration, the bulk of prof-
its remains at the output of the inal product. The 
cluster approach also creates a mechanism for the 
relationship, which allows one to receive the equiv-
alent cost proit not only to the person who makes 
or sells the inal product, but also all members of the 
cluster. This is one of the essential differences from 
the existing cluster of integrated structures, includ-
ing agricultural holdings, inancial and industrial 
groups in which economic relations of the partici-
pants are not equivalent.

The designated principles relect the design fea-
tures of cluster structures in the present conditions 
of economic development and the speciic develop-
ment of agriculture in the region, including Altai re-
gion. Structuring principles of agro-industrial clus-
ters are shown in the Table.

Cluster structures in the region require appropri-
ate governmental policy. According to the role of 
the state, there are four types of cluster policy: 

1. Catalytic cluster policy, when the govern-
ment brings interested parties together and provides 
limited inancial support for the project.

2. Supporting cluster policy, in which the cata-
lytic function of the state is complemented by its 
investments into regional infrastructure, educa-
tion and marketing to promote the development of 
clusters.

3. Directive cluster policy, when the supporting 
function of the state is supplemented by special pro-
grams aimed at transforming the specialization of 
regions through the development of clusters.

4. Cluster interventionist policy, when the gov-
ernment, along with the implementation of its pol-
icy-making functions from the private sector, takes 
over the responsibility for making decisions on the 
further development of clusters and through trans-
fers, subsidies, restrictions or regulations, as well as 
the active control of irms in the cluster and creates 
its specialization [2].

According to a study performed by M. Enright, 
in 40% of the 160 regional clusters developing in 
the world today, the municipal and regional authori-
ties carry out maintenance cluster policy. 

At the systemic problems in agriculture there 
is an objective need for a clear socio-economic 
structure of agriculture, within which one will un-
dertake the development of forecasts and develop-
ment programs for each speciic product cluster of 
the region. Since at the regional level the inertia of 
the processes is lower than at the macrolevel, the 
abovementioned features of operational decision-
making and maneuvering means and the relation-
ship of economic, political and other management 
decisions with social processes are revealed more 
clearly. In this case, the order parameter in the pub-
lic system should act as the regulatory activities of 
the state of the economy. 

We believe that the concept of regional agricul-
tural development and formation of included into 
it food clusters can successfully compete in crisis 
time with a large share of food imports and is the 
most effective economic and social basis for con-
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septual foresights. At the same time, the cluster se-
lection as the criterion for recognizing the object of 
planning and forecasting are the organizational and 
economic relations with the movement of product 
from its initial raw material stage to inal product 
needed to meet consumer demand. 

Grocery cluster is a voluntary association of 
all structural elements with economic and social 
interest in the manufactured product that provides 
competitive advantage, technical, organizational, 
managerial and social problem solving. The main 
integrators are agricultural producers, including 
their association as a source for the formation of 
raw materials for processing industry. Joint activi-
ties of producers and processors will eventually be 
a point of growth, and linking elements — the rep-
resentatives of infrastructure links, science and edu-

cation, administrative authorities. Mechanism for 
implementing the control functions of the cluster 
structure should be the innovation of all participants 
(Fig. 2).

In our point view, the cluster approach is 
grounded in positive synergistic effects of regional 
agglomeration, i. e. proximity to the consumer and 
producer, network effects and diffusion of knowl-
edge and skills due to migration of staff and alloca-
tion of business. There are no boundaries between 
sectors and activities and they are all considered in 
conjunction.

For governments: the number of taxpayers and 
the tax base (control centers for small and medium-
sized businesses, as a rule, are in the same area, as 
opposed to vertical corporations) is increasing, there 
is a convenient tool for communication, reduced de-

Table
Principles of building clusters in agroindustrial complex of the region

Principles Content

Self-organization 

1. Historical background of cluster development
2. Structural and functional community of cluster enterprises
3. Enhancing the linkages of enterprises inside the cluster
4. Creating conditions for cluster development and formation

Intra-cluster coopera-
tion and concurrence

1. Competition between enterprises
2. Cooperation in entering the regional market
3. Eiciency and development of own business
4. Stimulation of innovational processes

Interaction and inter-
relation based on joint 
economic interests

1. Dependence of participants on each other’s success
2. Increased business innovation
3. Preservation of cluster participants' autonomy and solidarity
4. Coordination,  resolution of disputes and decision-making, establishment of external relations

Corporativity

1. Culture of communication between the participants, presence of a climate of trust
2. Reciprocity and good-neighborliness, values, behavior patterns, ways of assessing mutual control in 
conlict resolution
3. Opportunity to share information, experiences, joint training
4. Simplifying the structure of the interaction, reducing costs

Long-term 
collaboration

1. Maintaining relationships
2. Regular, long-term assurance of supply and quality of services
3. Access to information, resources, knowledge of participants
4. Interaction to achieve and maintain competitive advantage

Partial leadership 
1. Presence of the «center of attraction» (structure-building companies-leaders)
2. Dominant factor is concentration around major leading industrial companies and research centers
3. Manifestation of the activity of the «center» and attraction of «peripheral» businesses

Dynamism (lexibility)

1. Constant «movement» of the cluster — continuous process of formation, development and decay
2. Adaptation to the changing needs of the market environment
3. Emergence of new industries and expanding the product range
4. Increasing the level of innovative production

Complexity of re-
sources usage

1. Combining participants into single unbroken process chain, integrational and technological inter-
dependence, single technological approach and standards
2. Sequence of production, the participants are suppliers and consumers of each other’s goods services
3. Focusing on end-user needs, expanding the product range
4. Improving business processes and management skills

Outsourcing 
specialization

1. Delegation of responsibility, fragmentation of business functions
2. Transfer of auxiliary facilities on contracts to contractors, reducing costs and saving resources
3. Formation of new unique abilities, access to the best production technologies
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pendence on the individual business groups, there 
are grounds for diversiication of economic develop-
ment. For the business: infrastructure and personnel 
for research and development is improving, costs 
are getting lower and there are opportunities for a 
more successful entry into international markets.

The necessity and signiicance of the struc-
ture of the regional agricultural cluster technolo-
gies supported by such well-known projects in the 
world, as the wine cluster in California (USA) and 
Baden-Wuerttemberg (Germany), soy-corn and 
grain belt of clusters in the U.S. and Canada, the 
clusters for the production of cheese and chocolate 
in Switzerland etc. Consequently, in the grocery 
subcomplex (sugar beet, grain, meat, dairy, etc.) is 
it necessary to create competitive regional agribusi-
ness clusters based on the agricultural and process-
ing enterprises (economic core) and then at the level 
of agricultural Russia — inter-regional economic 
clusters. In these economic core regions represents 
the set of poles of growth. Territory of the regional 
economic space, where the raw material producers 
and processors  act as poles of the concentration of 
factors of production and capital to ensure an ef-
fective return on investment within the region as a 
whole and the cluster in particular.

Clustering of the Russian economy at the gro-
cery subcomplexes level of the agroindustrial 
complex of the regions is an objective necessity 

in times of crisis to ensure food security and to 
strengthen both regional and national competitive-
ness, since the product clusters represent an op-
timal combination of market opportunities, self-
regulation capabilities of state inluence. The syn-
ergetic effect caused by these interactions is able 
to identify  and strengthen traditional new growth 
point of regional economy.

Science and practice show that the formation of 
regional economic clusters in agriculture has eco-
nomic and social feasibility, considering the the 
backlog of Russian agriculture in the level of in-
tensity and eficiency. We have carried out research 
and development of a cluster model of the regional 
economy and the formation of regional agro-clus-
ters. In Altai region, there are actively functioning 
biopharmaceutical, medical and engineering clus-
ters. In the stage of model development and organi-
zation are grocery clusters, horticulture, sugar beet 
production, corn-grocery and agrotouristic clusters.

In our view, cluster approach is grounded in pos-
itive synergistic effects of regional agglomeration, 
i. e. proximity to the consumer and producer, net-
work effects, the diffusion of knowledge and skills 
due to migration of personnel and the allocation of 
business. 

Altai Biopharmaceutical Cluster (ABFC) — 
«Altaibio» — involves the allocation of the core 
(inner contour), which consists of JSC «Evalar» and 

Fig. 2. Grocery cluster of the regional agroindustrial complex system
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JSC «Altayvitaminy», and others, as well as the ex-
ternal environment (external contour). 

The highest governing body of ABFC is the gen-
eral meeting of members of the cluster. The main 
function of the general meeting is ensuring compli-
ance with partnership objectives for which it was 
created. To guide the everyday activity of ABFC, 
between the general meetings, the board cluster 
shall be elected — a permanent collegial man-
agement body (according to the site of the Altai 
Biopharmaceutical Cluster «Altaibio» — http://
www.altaybio.ru/). For participants in the cluster 
«Altaibio», there are two main problems.

The irst one is to create a portfolio of quality 
Russian generic pharmaceuticals. The second one is 
to create absolutely news Russian pharmaceuticals.

Structurally, the production cluster consists of 
three components: chemical and pharmaceutical 
production, biopharmaceutical manufacturing and 
grocery production with given useful properties. 
Proits from the production of only one new phar-
maceutical, «Malawi» was 34.1 million rubles in 
2009, 33.8 million rubles in 2008 and 24.6 million 
rubles in 2007. Total proit before taxation gener-
ated from the production of the pharmaceutical 
«Malawi» is equal to 168 million rubles.

Natural competitive advantages of the cluster are 
biopharmaceutics and bioparapharmaceutics — di-
rections based on the use of unique natural resources 
of Altai. In the manufacturing process of the phar-
maceutical «Malawi», the results of innovational 
work of the participants of the cluster are used.

The development objectives of the ABFC are 
closely connected with with the Development 
Strategy of the pharmaceutical industry of the 
Russian Federation «PHARMA-2020», under 
which Altai region is considered an important re-
gion in the pharmaceuticals production (according 
to the Altai Biopharmaceutical Cluster «Altaibio» 
— http://www.altaybio.ru/).

Concurrent advantages of the ABFC are shown 
in Fig. 3.

The main thing that is given by the clusters is an 
opportunity for businesses and the economy of the 
region to develop in an innovative, not inertial way. 
For the business, a cluster is a real opportunity to se-
cure future competitiveness and attract investments. 
However, it is important to understand that clusters 
can produce results only if they it into the broader 
context of regional development strategies.

Our studies show that organization of integrated 
structures on the basis of cluster approach promotes 
development of innovative processes, improves 
investment climate in the branches of grocery sub-
complex and agroindustrial complex in the region, 
i.e. increases its competitiveness.

In order to determine the results of cluster pol-
icy, methodological approaches are being devel-
oped. Program-targeted management based on the 
cluster approach involves cluster analysis [1]. The 
cluster analysis allows to consider a suficiently 
large amount of information: improvement of the 
basic indicators of industrial and economic activ-
ity (sales, proitability, capital productivity, etc.), 

Fig. 3. Determinants of the concurrent advantages of the ABFC
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increase of tax revenues, increase of the volume of 
attracted investments, including foreign enterprises 
and increase of the number of organizations partici-
pating in the cluster, increasing the share of small 
and medium-sized enterprises in a cluster share, the 
share of an intellectual product in the production of 
cluster, the number of skilled jobs and other indi-
cators, depending on the options promoted by the 
cluster and the tasks.

In the cluster analysis, along with traditional, 
economic-mathematical methods, including mathe-
matical statistics, optimization, construction of den-
drograms based on the ideology of interbranch bal-

ance are applied. In the process of cluster analysis 
in the ield of agriculture, the inclusion of such fac-
tors as soil quality and changes in demand and their 
impact on industrial location and specialization is 
done. The analysis of the remaining conditions, in-
cluding combined effects of supply and demand, 
local differences in wages and prices, scorecards, 
which takes into account the totality of the factors 
of production location was also carried out.

As a result, the use of cluster approach and clus-
ter analysis allows provision of effective manage-
ment of the strategic development of the region's 
economy.
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Ɇɚɬɟɪɢɚɥɶɧɨ-ɬɟɯɧɢɱɟɫɤɨɟ ɨɛɟɫɩɟɱɟɧɢɟ ɢ ɫɮɟɪɚ ɭɫɥɭɝ ɨɩɪɟɞɟɥɹɸɬ ɛɨɥɟɟ ɩɨɥɨɜɢɧɵ ɜɫɟɯ ɢɡɞɟ-
ɪɠɟɤ ɜ ɫɟɥɶɫɤɨɦ ɯɨɡɹɣɫɬɜɟ. ɉɨ ɞɚɧɧɵɦ ɧɚɲɢɯ ɢɫɫɥɟɞɨɜɚɧɢɣ, ɜ ɡɟɪɧɨɜɨɣ ɨɬɪɚɫɥɢ Ɉɦɫɤɨɣ ɨɛɥɚɫɬɢ 
ɦɚɬɟɪɢɚɥɶɧɵɟ ɢɡɞɟɪɠɤɢ ɜ ɫɬɪɭɤɬɭɪɟ ɡɚɬɪɚɬ ɫɨɫɬɚɜɥɹɸɬ ɨɤɨɥɨ 60%. ȼ ɫɨɜɪɟɦɟɧɧɵɯ ɭɫɥɨɜɢɹɯ 
ɫɭɳɟɫɬɜɟɧɧɨ ɢɡɦɟɧɹɸɬɫɹ ɮɨɪɦɵ ɜɡɚɢɦɨɞɟɣɫɬɜɢɹ ɩɨɬɪɟɛɢɬɟɥɟɣ ɢ ɩɨɫɬɚɜɳɢɤɨɜ. Ɋɵɧɨɤ ɪɟɫɭɪɫɨɜ 
ɢ ɭɫɥɭɝ ɜ ɪɟɝɢɨɧɚɯ ɩɪɢɨɛɪɟɬɚɟɬ ɧɨɜɵɟ ɨɱɟɪɬɚɧɢɹ. Ɇɚɬɟɪɢɚɥɶɧɨ-ɬɟɯɧɢɱɟɫɤɢɟ ɪɟɫɭɪɫɵ ɢ ɪɟɦɨɧɬɧɨ-
ɬɟɯɧɢɱɟɫɤɢɟ ɭɫɥɭɝɢ ɧɚ ɪɵɧɤɟ ɤɨɧɬɪɨɥɢɪɭɸɬɫɹ ɨɝɪɚɧɢɱɟɧɧɵɦ ɱɢɫɥɨɦ ɩɪɨɢɡɜɨɞɢɬɟɥɟɣ, ɬɨɪɝɨɜɵɯ 
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